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TRICK FORM IN 
USE AND OCCUPANCY 


Case Where Companies Cover Blanket 


When Their Liability Should 
Be Partial 








ADJUSTMENT TOLD TO AGENTS 
Explanation of the Word “Profits’”— 
Facts About a Coal Mine 
Form 





A leading fire insurance company has 
acquainted its entire agency force with 
the facts in a recent U. & O. adjust- 
ment; in which the form is analyzed. 

The statement follows: 

We have given careful study to your 
letter with reference to the adjustment 
under U. & O. insurance, the form for 


which you enclose. 

We note that you contend that it is 
not the usual form but that it covers 
profits and that profits only enter into 
the question; second, that it is the 
valued policy; that the words “output” 
and “production” wherever they occur 
are controlled by the definition of U. 
& O. as profits and do not enter into 
the matter, except as they affect profits. 

What Form Provided 

It appears that several mines are 
covered blanket by the one set of pol- 
icies and the wording of the form is 
as follows: 

The conditions of this contract of insurance 
are that if the said buildings or structures, 
their contents or equipment, or any part there 
of, shall be destroyed’ or so damaged by fire 
* * * that the assured are entirely prevented 
from operating or carrying on their business 
of mining coal or general merchandise, this 
company shall. be liable at the rate of $1,166.67 
per day. 

Under this wording, in order that the 
company may recover the amount 
named, a fire must occur which pres 
vents the carrying on of the business 
at all of the mines. 

Partial Interruption 

The form further provides that “in 
case of partial prevention, this insur: 
ance shall be liable in that proportion 
ot $1,166.67 per day as the reduction 
in the output bears to the average daily 
output for 90 working days of full pro- 
duction immediately preceding the 
fire.” 

Under this wording the companies 
would be liable for such percentage of 
the $1,166.67 as the decrease in output 
ot all the plants bears to the dafly 
average of the normal output, without 
any reference to profits, fixed charges 
or any other item named as covered. 

It transpires that instead of there 


(Continued on page 14) 























“The Largest Fire Insurance Company in America.” 


THE HOME 
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NEW YORK 


ELBRIDGE G. SNOW, President 


FULL WAR COVER 
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Liberal Contracts Reasonable Rates 
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N orth British Established 1809 
| and Mercantile 
Entered United States Insurance Co. 
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Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 
































| THE BIG FOUR 


AGE— STRENGTH— SER VICE— OPPORTUNITY 


A COMBINATION WHICH MAKES A WIN. 
NER FOR THE AGENCY FORCE OF THE 


EQUITABLE LIFE OF IOWA 


(Organized 1867) 
All previous records broken during 1917. Substan- 
tial increase in assets and paid for insurance. Net 
gain in insurance in force during 1917, $21,764,- 
972.88, or 72% of the amount paid for. 
MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 


addressing: 
H. E. ALDRICH, Supt. of Agents 
EQUITABLE BUILDING, DES MOINES, IA. 














WHY FEDERATION 
INTERESTS LIFE MEN 


Prominent Insurance Men in Minnesota 
Point Out Dangers to Insur- 
ance Business 








NECESSITY FOR UNITED ACTION 





Fred L. Gray, E. A. Sherman, Byron H, 
Timberlake and W. M. Horner 
Give Their Views 


By Fred. L. Gray, Former President 
National Council of Insurance Fed- 
erations. 

I have been asked to say something 
regarding the history and aims of the 
Insurance Federation movement which 
will be of interest to the life men. This 
should not be a difficult matter provid- 
ed they are at all concerned over the 
poisonous contagion for which the Fed- 
eration seems to be the only sure anti- 
dote. If th y are not alarmed at the 
spread of the State insurance propa- 
ganda, if they have no anxiety about 
the growing menace of governmental 
activity, both State and national, in 
their own particular field, or if they 
think that no matter what may happen 
to the casualty or other branches of 
the business the great institution of 
life insurance is sacredly immune from 
political confiscation, then they will 
not be much interested in anything that 
I or anyone else may say regarding this 
organization. Assuming, however, that 
they are not entirely complacent over 
the outlook and that the trend of events 
is not entirely to their liking, I will en 
deavor as briefly as possible to tell 
them what the Federation is and what 
it may be able to do for them one of 
these days provided they immediately 
give it their whole-hearted support. 

Movement Begun in Ohio 

This movement had its inception 
about five years ago in Ohio, when the 
proposal to put that State into the busi 
ness of workmen's compensation in- 
surance was first agitated. Two years 
earlier the State of Washington had 
egsayed a like experiment but that in 
cident, revolutionary though it was, 
created but little alarm among the fra- 
ternity at large It was looked upon 
as a wild and woolly Far West scheme, 
which the supposedly more sensible 
States of the East and Middle West 
would never dream of adopting. When, 
however, the staid old State of Ohto 
took up with the idea and signs began 
to multiply that several other equally 
conservative States were liable to fol- 
low suit, far sighted insurance men 
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everywhere kegan to sit up and take 
notice. They were not slow to appre 
ciate that the peril was a grave one 
and that unusual methods must be em 
ployed to combat it. Those who advo- 


cated turning over to the State the 


insuring of the compensation hazard 
had nmiany plausible arguments with 
which to support their contention 
The whole discussion revolved around 
a great sociological problem—just a 
some day the question of State admin 


istered life insurance may--and the 
plea of the agitators, camouflaged as it 
was with a strong humanitarian coloi 
ing, deceived a great many well mean 
nz peopl The issue raised proved 


quite beyond the grasp of the profes 
sional lobbyist, hence instead of de- 
pending on his outworn methods it wa 
deemed wiser to build a back fire of in 
formed public opinion behind the law 
makers This involved a forceful cam 
paign of education and publicity and an 
organization far broader in characte! 
and with a much more specific pro 
fram, ‘than any of the existing insu 


ance associations possessed 


What Happened in Ohio 


Recognizing all this, the insurance 
workers of Ohio, under the leadership 
of W. S. Diggs, a prominent Cincinnati 
agem, began to “federate.” The im- 
mediate attack of the opposition was, 
of course, centered on the casualty 
interests, but when those identified 
with that branch of the business came 
tc count noses they saw that their num 
bers were painfully small. They real 
ized that on an issue involving so im 
portant a question of public policy they 
éould -aceomplish but little were they 
tc tackle the job single-handed. Know 
ing that propagandas without people 
pep and push to make them count 
amount to about as much as a Brown 
ing essay in Whitechapel, they ran up 
Signals for reinforcements 
from the allied ranks of insurance, The 


distress 


result was that thousands of members 
representing every branch of the busi 
ness, were hastilly enrolled under the 
banner ol the Ohio Federation, <A 
valiant battle was fought, but the time 
was short and it proved impossible to 
register the full strength of the fra 


ternity before the opposition had won 
a‘partial victory. This victory later on 
became a walkover, but that is another 
story 


My only purpose in referring to what 
happened in Ohio is because it was 
there that the Federation idea was con 
ceived and because the Ohio experi- 
ence shows how absolutely 
it is in all efforts of this kind to organ 
ize in time. Unquestionably, had the 
entire body of insurance men in that 
State shoulder to houlder on 
this question two years earlier, thou 
sands of compensation risks, represent 
ing millions of annual premiums, would 
to das be handled ‘in businesslik 
fashion by trained insurance experts 
rather than in the notoriously amateur 
ish manner which characterizes the 
work of the Olfio Staté Funds political 
appointees 


necessary 


stood 


Federation Movement Spreads 


Since these trying days the Federa 
tion movement has spread with great 
rapidity throughout the country until 
now the organization is firmly rooted in 
more than- forty States, with a total 
membership sufficient to make it by far 
the largest body of associated insur 
ance workers in the world. But before 
it had fairly emerged from its swaddl 
ing clothes and while: still unable to 
deliver any really telling blows, six 
States had already adopted laws which 
absolutely barred the casually compan 
ies from writing the compensation line 
while in seven other States they were 
allowed to operate only as competitors 
of State managed insurance’ funds 
This was the condition of affairs three 
years ago when the organization first 
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began to function properly. The fact 
that since that time there has been no 
further change of consequence in the 
size of the State insurance map, not- 
withstanding the tremendous efforts 
which have been put forth to enlarge 
it, is pretty good evidence of what can 
be accomplished by concerted and in 
telligent action in a movement of this 
kind 

Organized Locally and Nationally 

The Federation’s organization ha 
been developed along both local and 
national line All of the State asso- 
ciations operate under substantially th 
same form of charter. Several of them 
number their members by the thou- 
sands,and are on a sufficiently sound 
financial warrant the em 
ployment of full-time secretaries. Even- 
tually all of them will be thus equipped 


footing to 


Above the local federations is a supe 
vVisory body known. a the National 
Council, whose duty it is to standard 


ize and co-ordinate the work at large 
formulate policies, prepare publicity 
matter, conduct an “Exchange Bureau 
of information and in sundry other 
ways promote the welfare of existing 
federations and help in the organiza- 
tion of new ones. The officers and di- 
rectors of this council come from the 
ranks of representative insurance 
agents in all sections of the country 
and from all branches of insurance, 
save only the life branch, which I re- 
giet to say has not yet seen fit to 
ask for a voice in our deliberations 

At its last annual convention, recent 
lv held in the City of St. Louis, the 
National ‘Council adopted a new con 
stitution under which provision —was 
made for an auxiliary committee to be 
known as the National Advisory Board. 
When the membership of this commit 
tee is announced it will be found to 
contain the names of well-known com- 
pany Officials representing the fire, 
casualty and other great departments 
of the business, including (I hope) the 


greatest of them all, the life depart 
ment This new board will give the 
entire movement that degree of poise 
whic): otherwise, and without well bal- 
anced co-operation between home office 
and field brains, could 
hoped tor 
The Federation’s Platform 

The Federation’s platform is at once 
broad and distinctive—broad enough to 
afford standing room for every insur 
ance man whatever be his affiliations 
or predilections, distinctive enough to 
pul the organization in a class apart 
from all other insurance associations 
and societies. The single plank which 
contains reads a fol- 


scarcels be 


thi platform 
lows: 

To furnish’ to jts members and 
the general public reliable informa 
tion concerning the origin. nature 
and effect of any and all legisla 
tion, the purpose or natural conse 
quence of which is to make the 
State, directly or indirectly, whoily 
or in part, an underwriter of insu 
ance hazards of any description 
Nothing in this, you see, about the 

internal problems of the business with 
Which other insurance’ organizations 
are already successfully dealing; noth 
ing to conflict in any wise with their 
activities; nothing to which any insur 
arce man should not unreservedly sub 
scribe and. nothing which the public 
could possibly object to. On the con 
trary I submit that the program thus 
announced jis one which everybody 
whether jdentified with the business or 


not, should cordially endorse Practi 
cally everyone is interested in insur 
ance, for practically everyone either 


buys, sells or is directly affected by it 
in one or another of its multitudinous 
forms Hence, when a_ school, o 
marked socialistic bent, arises to pro 
claim that a new governmental fune 
tion should be created—-in peace times 
as well as in war-the sure conse 
(Continued on page 18) 
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A War Bond is an Investment; 
: A War Indemnity is a Tax. 
Buy a Bond and the Kaiser 
Will Worry about the Taxes. 
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Red Cross Workers’ 


Insurance Plan 


$1,000 Five-Year Term at Low Rate; 
Arrangements For Optional 
to $5,000 


5.000 COVERED BY END OF YEAR 
Applicant Must Apply Direct to Red 
Cross and not Through 
Agents 


Washington, D. ‘C.—Life, health and 
accident insurance will be furnished by 
the American Red Cross to its own 
workers abroad who are not eligible 
for the benefits of Government war 
risk insurance, following the comple- 
tion of a working plan by a committee 
of members from the Actuarial Society 
o? America, in co-operation with Rob- 
ert C. Rathbone, director of the Red 
Cross insurance bureau. 

All foreign workers are to be given 
free of cost and without medical exami- 
netion $1,000 life insurance on the term 
pian, payable in event of death, or at 
the end of two years in event of total 
and permanent disability, and, also, ac- 
ciGent and health insurance providing 
for weekly indemnity payments in case 
o? disability from sickness or injury. 

Five-Year Term Plan 

This group insurance for $1,000 is on 
the five-year term plan at a very low 
rate. It has been offered to all com- 
panies doing business in New York 
State. The form has been approved 
by Superintendent Phillips, of the New 
York Insurance Department. 

The companies who are willing to 
tuke this group insurance on the term 
plan have divided it up in proportion 
to the insurance in force, each taking 
a share of it. 

The face of the policy will be pay 
able as a disability benefit two years 
after the men become disabled, pro 
vided they are then permanently and 
tctally disabled. In the meantime, the 
Red Cross, after the first four weeks 
of sickness, will pay $20 a week up to 
the end of the two years; then the face 
of the policy will be paid after the men 
are disabled. 

Can be Carried for One Year after the 
End of the War 

The insurance at the option of the 
Red Cross can be carried for one year 
after the end of the war in order to 
pay the death losses on those persons 
who are then disabled, or in such shape 
as likely to die soon thereafter. 

As it is impossible to get a list of 
the names except after a lapse of a 
considerable period (some of the work 
ers being in Italy, Servia, Egypt, etc.), 
the insurance companies have accepted 
a definition of the people to be insured, 
subject to list being furnished at a 
later date. 

, Optional Insurance 

All foreign workers are also to have 
of buying additional life 
with 


the privilege 
insurance protection. This is 
medical examination up to a total of 
$5,000, including the $1,000 furnished 
by the organization. 

With regard to the optional insur- 


ace the plans have not been definitely 


formulated by the Red Cross, but suf- 
ficient companies have expressed their 
willingness to take the risks to make 
the plan entirely practicable. These 
companies have quoted the organiza- 
tion a single extra premium of $25 per 
thousand, the balance of the money not 
used to pay war losses to be returned 
one year after the end of the war. 
The policies are to be on ordinary life, 
limited payment and endowment plans, 
subject to regular medical examination. 
The premium to be paid by the appli- 
cant and the war premium to be paid 
by the Red Cross, but not to exceed a 
single premium of $25 per thousand. 
Must Make Application Direct to Red 
Cross 

The Red Cross will not discriminate 
against any company which wishes to 
carry this risk, but application must 
be made direct by the applicant to the 
Red Cross, and not through an agent 
or broker. 

It can be readily understood that a 
number of details have to be arranged 
in connection with the optional insur- 
arce in view of the fact that so many 
o: these men are now abroad and the 
forms of the applications will have to 
b® forwarded to have arrangements 
made for the medical examination. 

About 5,000 workers will come under 
this arrangement by the end of the 
year. 

Travelers to Carry Accident and Health 

The accident and health insurance is 
to be carried by the Travelers Insur- 
ance Company at a low rate and very 
favorable terms have been made to the 
Red Cross by the insurance company 


so that the profit, if any, to the im 
surance company, will be practically 
eliminated. 

The plan for administration of insur- 
ance was worked out by the following 
members of the Actuarial Society: 
Arthur Hunter, New York Life, chair- 
man; R. Henderson, of the Equitable 
Life; A. A. Welch, of the Phoenix Mu- 
tual Life of Hartford; George B. Wood- 
ward, Metropolitan Life; Henry Moir, 
o* the Home Life; Wendell M. Strong, 
of the Mutual Life of New York; Bene- 
dict D. Flynn, of the Travelers, and 
Commissioner Woodward, of the New 
York Industrial Commission. 

To Have Office in France 

An adjustment office will be estab- 
lished in France and the general ad- 
ministration of the insurance will be 
ecnducted from the Red Cross Insur. 
ance Bureau at Washington. 

The Red Cross workers are not elig- 
ible for the benefits of Government war 
risk insurance unless actually enlisted 
in the Army or Navy, and the free in- 
surance plan will be of great benefit 
to such persons, many of whom are 
voluntarily serving at great personal 
sacrifice. 


RE-INSURANCE POOL 
A new re-insurance pooling arrange- 
ment has been made by some of the 
companies in the South to take care of 
excess lines. 


Marie H. Roberts, of the Massachu- 
setts Mutual Life in Columbus, deliv- 
ered 138 policies in 1917 for $186,000. 

The Metropolitan is doing business 
in Colorado. 
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Policies Sell 
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FORREST F. DRYDEN, President 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, goo 

commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 


Send for Particulars of Policy 
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ncorporated Under the Laws of the State of New Jersey 
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Conversion of 
Term Policies 


NORTHWESTERN MUTUAL DATA 


In 1917 a Total of $20,310,500 of Term 
Was Converted to Permanent 
Pians 
On January 1, 1918, the Northwestern 
Mutual Life had in force $19,707,320 
renewable and $130,900,220 convertible 
term insurance. These policies were 
issued with the expectation that they 
would be converted to some permanent 

plan of insurance, 

During 1917 a total of $20,310,500 of 
term insurance was converted to per-* 
manent plans, as follows: 

To ordinary life............ $14,825,900 


To limited payment......... 4,932,200 
To endowment ............. 552,400 


WEN BeCidts dow eredtossie $20,310,500 
More than 57 per cent. of the total 
conversions were to ordinary life at at 
tained age. 
Mustn’t Convert With Help of Loan 

The Company calls attention to the 
following considerations: 

(1) Compared with conversion as of 
present date, there is no financial ad- 
ventage to the insured in converting an 
annual dividend term policy as of origi- 
nal date, 


(2) Conversion should not be made 
to original date in cases where the in- 
sured is unable to pay the cost of con- 
version in cash. Agents are forbidden 
tu suggest any policy changes or con 
versions with the help of a loan. 

When a term policy jis to be convert- 
ed it must be forwarded to the home 
office with the surrender of policy on 
the back thereof signed by the insured 
and beneficiary, and with both signa- 
tures duly witnessed. If necessary an 
addition to the language of the sur- 
render blank should be made so that it 
will read after the following form: 

For value received we surrender to The 
Northwestern Mutual Life Insurance Compens 
the within Policy No. 0,000,000 and all claims 
thereunder and request that a policy on the 
Ordinary Life plan, for $10,000, dated February 
15, 1918, payable to Jane Doe, Be neficiary, wit! 
(or without) the right reserved to change the 
beneficiary, be issued in lieu thereof, Pre 
miums payable annually (or semi-annually or 
quarterly) 


Terms of Surrender 

When a term policy converted is un- 
der assignment a release of the assign- 
ment should be furnished, if the as- 
signee’s claim has been satisfied. If the 
assignee’s claim hag not been satisfied, 
the following should be added to the 
terms of the surrender: 
subject to and without prejudite to the as 


signment of said policy to Richard Roe. It is 
erebv understood and agreed that this sur- 


render is executed for the purpose of conver 

on and the assignment of said policy to 
Ri ird Roe shall attach to and continue as 
a lien upon the new policy when issued on 
the Ordinary Life plan 


In this case the assignee should join 
in the surrender, and the signature 
should be duly witnessed. 

The agent taking the surrendered 
term policy for transmission to the 
home office is required to execute and 
give to the insured a receipt on the 
following form: 

John’ Doe, of Milwaukee, Wis., insured un 
der Policy No. 0,000,000 on the Convertible Ten 
Year term plan, having surrendered said policy 
lor the purpose of converting same in accord- 
ance with the policy provisions, in order to 


secure a ew policy on the Ordinary Life 
plan, and having paid $00.00 in order to com 
plete such conversion, this receipt is given for 
the original policy and for the amount so paid 
pending the delivery of the new policy as ap- 
plied for 

February 1 1918 .. Agent 


Agents are required in all cases of 
conversion to collect the amount re- 
quired in aecordance with the Com- 
pany’s offer.’ "The amount so collected 
must be entered in the receipt, as 
above, and given te the insured in ex- 
change for such payment and the sur- 
rendered policy. 
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An Aanuity Story 
from L. B. Bishop 


USED IN A DIVIDED HOUSEHOLD 
Divorced Wife Got $3,000 While Hus- 
band Lived—Also Bought a Large 
Single Premium Policy 





The 
writing 
Bishop, 


Mutual is now 
and L. Brackett 
of the Company in 
following story of 
in connection with 


Massachusetts 

annuities, 
manager 
Chicago, tells the 
writing annuities 
life insurance: 

A number of years ago a gentleman 
and his wife, in the West, found them- 
selves unable to live 
count of incompatibility. A divorce was 
secured. Both of the parties were 
friends of Mr. John A. Hall, who was 
then president of the Massachusetts 
Mutual. At his suggestion the settle- 
ment made by the husband in favor 
of the divorced wife was as follows: 

Assigned Annuity to Divorced Wife 

The husband took out an annuity for 
$5,000, assigning it over to his divorced 
wife. This annuity, of course, was 
taken in another company, the Massa- 
chusetts Mutual not then writing an- 
nuities. He also took $40,000 single 
premium policy on his life in favor of 
his divorced wife. The wife, therefore, 
was to get $3,000 a year from the an- 
nuity while her former husband lIftved 
and in the event of his death the an- 
nuity would cease and she would re- 
ceive $40,000 from the life insurance 
policy. 

The total outlay to the husband was 
in the neighborhood of $50,000 for the 
annuity and about $20,000 for the single 
premium life policy, or $70,000 in all. 

If the husband had made over this 
amount to her in cash, he could never 
have received it back and the wife 
might have spent the money quickly. 
As it was, the settlement by the life 
insurance and the annuity provided 
that the wife should receive the amount 


together on ac- 


VIRGINIA LEGISLATION 
Conditions Under Which Policy Is Con- 
testable—How War Clause Con- 
ditions Apply 





The Virginia Senate has passed a 
bill reading in part as follows: 

“That on any proceeding on a pol- 
icy of life insurance issued to any per- 
son residing in this State at the time 
of issuance thereof, to recover for the 
death of such person, it shall be no 
defense that the insured committed 
suicide, or was put to death by execu- 
tion under the law, unless there be in 
the body of the policy an express lim- 
itation or provision to the contrary, 
in which event such limitation or pro- 
vision shall apply, nor shall such poli- 
cy be contestable for any cause after 
one year from the date thereof, except 
for non-payment of premiums or the 
violation of the conditions of such pol- 
icy requiring the payment of addition- 
al premiums in the event of naval and 
military service in time of war, pro- 
vided, however, that in event of a mis- 
statement of age the amount to be paid 
by the company shall be the amount 
cf insurance which the premium paid 
would have purchased at the true age 
of the insured.” 





THREE REASONS 
The Prudential “Record” gives three 
reasons why an industrial agent should 
vrite more ordinary insurance: 


1. The confidence of the public in 
old-line insurance. 
2. The present industrial prosperity 


of the country, and 


3. The seriousness with which peo- 
ple are now taking life, due to the 
present war. These are three im- 


portant factors in helping the insurance 
agent to get successful interviews. 








in installments and also provided that 
in the event of the death of the wife, 
the annuity of $3,000 a year and the 
single premium life policy should re- 
vert to the husband, who could con- 
vert it for practically as much cash as 
he gave for it. 
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NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 





ACTUARIES TO MEET 

The annual meeting of the Actuarial 
Society of America will be held on 
the 16th and 17th of May, at the Hotel 
Astor, Broadway and 44th Street, New 
York. The first session of the meeting 
will convene at 11 A. M. on Thursday 
the 16th of May. 

The fellows and associates will dine 
together at the Hotel Astor on Thurs- 
day evening at seven o’clock. It is 
expected that at the dinner some of 
tue members of the Society who are in 
Government service will speak of their 
«xperiences. 
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Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 




















HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 
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Insurance in force over 
$142,000,000 


15,000 PEOPLE 


Wrote to us last year, in answer to our advertising, for an illus- 
tration of the Fidelity “Income for Life.” I 
SERVICE helped to make 1917 the best year in Fidelity’s history. 


AGENCY OPENINGS FOR THE RIGHT MEN. 
Write to-day 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 


This DIRECT LEAD 


Walter LeMar Talbot, 
President 
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Human Interest 
Liberty Loan Stories 


TRAVELERS’ 





DRIVE 


Make German Waiters Subscribe—Get 
$30,000 in New York 
Athletic Club 


Some idea of the interesting experi- 
ences of insurance men in New York 
in the Liberty Loan drive can be judged 
by a few incidents in the Travelers 
campaign. This is one of the com- 
panies which has really gone in for 
Liberty Loan salesmanship with spirit 
and the enlistment of all of its forces. 
By last Saturday night subscriptions 
of $500,000 had been taken. 

Resident Manager Batterson, who is 
directing the Travelers campaign here, 
told The Eastern Underwriter that 
there were about 800 Travelers men in 
the drive, who were pledged to work 
for the Liberty Loan either days or 
auring the evenings. ‘Mr. Batterson 
appointed E. J. Sisley in charge of the 
life and accident end, and John W. 
Thomas in charge of the liability end. 

The Travelers did its own districting 
of the downtown section. Engineering 
friends of representatives of the com- 
pany furnished blue prints and the 
drive started. After preliminary sur- 
veys, reports were made to captains on 
index cards and then the captains sent 
out squads to “clean up.” 

In one day, for jnstance, 35 squads 
were out. The Travelers furnished its 
own speakers and even addressed long- 
shoremen and Government employment 
agencies 


INCIDENTS 


$3,700 in “Crumbs” 


Some idea of the thoroughness of 
the work of the Travelers men is in- 
dicated by the building at 60 Wall 
Street. This had been covered by the 
Metropolitan Trust Company, by the 
Mexican Petroleum Company and the 
electrical trade. Despite this canvass 
the Travelers men went into the build- 
ing and took $3,700 in individual sub- 
scriptions. 

Hotel Housekeeper Buys a $3,500 Bond 

KE. J. Donnelly, one of the most suc- 
cessful Liberty Loan spell-binders, de- 
cided to descend upon Haan’s Restaur- 
ant in Park Row. ‘This is a _ very 
famous restaurant, most of the waiters 
being German. Donnelly and _ his 
Squad, secured permission to address 
eighty of the waiters and left the res- 
taurant with sixty Liberty Loan appli- 
cations. 

Among other hotel waiters addressed 
were those of the Martinique on Broad- 
way. They sold 70 per cent. of the 
waiters for $22,800 and capped this by 
taking the subscription of the house- 
keeper for $3,500. 

Mr. Batterson was in the New York 
Athletic Club one night at a meeting 
called for another purpose, but decided 
it was a good time to sell Liberty 
bonds, and assisted ‘by Judge Bartow 
S. Weeks, subscriptions for - $30,000 
were taken. He tried it again at the 
Fox Hill Golf Club. ‘There every em- 
Ploye subscribed. Donnelly’s team 
went into a shirt waist factory in Long 
Island City and took 400 applications. 
In another place where a number of 
girls were employed some of the girls 
were asked to aid in canvassing and 
nearly every person in the place sub 
scribed. 

The Travelers men are making 
speeches in English, Italian, Slavish, 
Russian and Yiddish. One feature of 
the Travelers campaign has been the 
large number of small subscriptions. 
On the first day there were 299 sub- 
scribers for $50,450, the third day 314 
subscriptions for $60,000. One day 820 
Subscriptions were secured for $108,200. 


Life Men Challenge 
the Casualty Men 


LIBERTY LOAN COMPETITION 








LA. Cerf at E. E. Clapp & Co. Meet- 
ing—Former Assemblyman 
Also Speaks 

Edward Griffith, of the E. E. Clapp 
& Co. general agency of the F. & C., 
sent about 200 telegrams to various in- 
surance men in New York City, inviting 
them to a ginger-up meeting in the 
Clapp office last Friday evening. There 
was a good crowd on hand to hear L. A. 
Cerf, manager of the Mutual Benefit, 
challenge the casualty men in the name 
of the Life Underwriters’ Association 
of New York, for the best net results 
for the remainder of the campaign. 
A. Duncan Reid accepted the challenge 
or behalf of the casualty men. 


Use Bank’s Name 

It was a warlike meeting at which 
things and persons in Germany and 
America were called by their front 
names. The smug complacency of 
Americans in face of actual conditions 
got some pretty hard knocks. Mr. Cerf 
told the bond salesmen to use the name 
of the National Reserve Bank when 
they go into an office to solicit sub- 
scriptions. “That will get you in,” he 
said, “and when you get in ask to see 
the boss and do not be satisfied with 
anybody else at the start. After seeing 
the boss solicit everybody in the place.” 
He also advised salesmen not to waste 
time on those who want to argue. Pass 
them up quick, he said. There are too 
many others who are patriotic and will 
buy, if only they are approached. 

A. Duncan. Reid, chairman of the 
general insurance committee, told of 
how two small girls working in the 
Terminal Building each sold a $1,000 
bond to a railroad man. The story 
illustrates the point that it pays to aim 
high. Mr. Reid announced that ar- 
rangements have been made by which 
co-operation of various trades has been 
secured so that it will be easier for 
bend salesmen to solicit in factories. 
He advised salesmen to work the build- 
ings assigned to them first and call on 
their friends afterward. Attention was 
called to the appropriateness of the 
challenge, coming as it does from one 
of the most successful life men and 
being accepted by a casualty man hold- 
ing a like position. 

J. S. Hirsh poured hot shot into the 
ranks of the laggards. 

Cc. T. MeDonald, of Raleigh, N. C., 
delivered a fervent appeal for support, 
in true Southern style. He denounced 
slackers of all kinds, including vacillat- 
ing Congressmen, specifically mention- 
ing Claude Kitchen. He favored the 
lynch-law for those who are disloyal to 
the United States. Mr. McDonald suc- 
ceeded in working up a goodly quantity 
of enthusiasm and he received loud ap- 
plause. 

Who Will be Saddest? 

Joseph Carroll, a former Jersey as- 
semblyman and a member of the Clapp 
agency, was introduced. He proved to 
be a veritable whirlwind, dropping the 
reminder that if we do not win this 


(Continued on page 9) 





THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. Our 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Diiector of Agencies 











PURELY MUTUAL CHARTERED 1857 


THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL’ 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


Investigate GEO. E. COPELAND, 
before selecting your Supt. of Agencies, 
Company Milwaukee, Wis. 


























American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 


Address: 
HERBERT M. WOOLLEN, President 














PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

Address, PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 








GOOD TERRITORY 


still. available for 
development by the 


RIGHT AGENTS 


seecedue men who can place policies as 
well as write applications, and who know 
how to be successfully active. Always 
an opening for real workers. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L, BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 


7 W. Madison Street CHICAGO, ILL. 








Excerpts from the Financial Statement of December 31, 1917, 


of the 
s 7 
Northwestern National Life Insurance Company 
MINNEAPOLIS, MINNESOTA 
Assets, $6,186,694.37, increase 17% over 1916. 
Liabilities, $5,602,162.72. Surplus and contingent fund, $548,531.65. 
Apportioned for dividends, $263,206.57, increase 28% over 1917. 
Insurance in force, $54,193,728.00, increase 28% over 1916. 
Paid to beneficiaries and policyholdérs to December 31, 
$16,966,562.65. 
A western, mutuaial, annual dividend, old line company 
THE COMPANY for policyholders and agents 


1917, 
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Suggestions as to 
Developing Territory 


NEW ENGLAND MUTUAL LIFE TIPS 
Experience with Men Is What Counts 
—Sources of Good Prospects 

Given 


By GLOVER S. HASTINGS 
Superintendent of Agencies of New 
England Mutual Life 

The first step in agency develop- 
ment must be the acquiring of a right 
mental attitude. The agent who is 
charged with responsibility for the 
profitable use of a given.territory must 
realize that we are living in the great 
est time the world has known, and in 
its greatest country—great because in 
America there are practically no limi- 
tations except those inherent in the 
individual. 

He must realize further and especial- 
Iv that, as Blizur Wright said, “The 
civilization of this continent has no 
{nstitution of which it has a _ better 
right to be proud than that of life in- 
surance.” In no other line of social 
activity is man making greater prog- 
ress. The scope of the business has 
» ae in recent years to such an 
éxtent that the future holds large re- 
wards for those who devote themselves 
conscientiously to its service. But an 
agency leader without supreme opti 
nism as to the future of the business, 
and without the spirit of organization, 
will find it almost impossible to enlist 
and retain others in the work, or even 
to write a satisfactory volume himself. 
| The agent who is entrusted with 
territory should also realize that his 
contract is a valuable franchise. It 
carries a definite obligation that re 
quires a broad but conservative ad 
ministration of his field. Furthermore, 
it necessitates the concentration of all 
his faculties and energies on the pro 
cuction of sufficient new business to 
satisfy not only himself but his man 
ager. 

Don’t try to do more than the first 
stage of this organization work by ad 
vertising or mail. Do it in person, 

The Experienced Man 

Unreliable men, no matter what their 
positive qualifications, will harm both 
the agency and the company. Since 
a life insurance company is absolutely 
dependent upon the confidence and 
good will of the public, you should be 
as careful in investigating this point 
as you would be if you were about to 
entrust to a stranger’s care a large 
sum of your own money. In selecting 
co-workers, see to it, above all things, 
that they are honest. Avoid the man 
who is heavily in debt or slow in pay 
ing his bills. 

Other things being equal, the more 
intelligent the agent, the better, but 
this does not necessarily mean a col 
lege graduate. Experience with men 
is what counts. The combination of 


a trained mind and successful business 
experience is ideal. 

When possible, select the man who 
has the habit of doing something every 
rinute, one who “works on_ his 
nerves”; such a one will be neither 
lazy nor indifferent.- Never start an 
agent who does not give strong evi- 
dence of a desire to learn, a willing- 
vess to work and an ambition to suc- 
ceed, 

There are several sources from 
which new agents may be drawn. One 
of the most fruitful is commercial trav- 
elers. Many high-grade traveling men 
would hail with delight a proposition 
that permitted greater home life, and 
veal independence of thought and ac- 
tion. Most men who have successfully 
sold any line of goods can quickly 
learn to write life insurance. But re- 
member that commercial salesmen 
need agency co-operation on prospect 
lists, because most of them have been 
accustomed to calling on specified in- 
dividuals. Be sure that they have this 
inelp in generous measure. 

Another source of new agents is 
teachers. The profession of teaching 
‘s among the noblest of occupations, 
and yet from a material standpoint it 
is one of the most poorly paid. Some 
ef the very best men in life insurance, 
both at the home offices and in the 
field, were formerly teachers. You 
will find them and also Y. M. C. A. 
secretaries and secretaries of chambers 
of commerce well adapted for our 
business. 

Three Productive Sources 

War conditions have led to radical 
changes in certain lines, by which many 
trained men, such as advertising and 
traffic solicitors of railroads, have be- 
come available to us. 


There are three other good sources: 


Kirst, officers of small country banks, 
also employes of banks generally and 
manufacturing offices—men on small 
salaries and with advancement uncer- 
tain. They are better than the aver- 
age in intelligence, and may be direct- 
ed along lines that make for perma- 
nency. 

Second, manufacturers and = mer- 
chants. There are many exceptionally 
bright men in this class who, through 
lack of capital, are forced to operate 
on a small scale. They can easily be 
shown that in life insurance’ their 
activities will not be restricted by the 
limitations of either capital or the busi- 
ness itself. 

Third, professional men. It is con- 
ceded that some of the so-called learned 
professions are overcrowded, and, 
therefore, at the outset the opportunt- 
ties for a brilliant career are limited. 
‘ihe New York “Sun” stated recently 
that in New York City there were 
thirty-five hundred young lawyers who 
were not making a living. And this 
undoubtedly is true of other cities, in 
proportion. 

Local Business Institutions 

Finally, another source of agency 
material that is valuable to the man 

(Continued on page 9) 





In addition to the ordinary forms of life insurance 


THE EQUITABLE 


_ makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 
_ A_new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 
1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 


2. ‘ The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 


_ 8. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 











Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Capital........$1,000,000.00 


OUR 1916 STATEMENT SHOWS 


Insurance in force........... (over).... $42,400,000 
IN, 5 kta a os ain a uo Ge (over).... 5,600,000 
New Insurance paid for................ 10,000,000 


The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. S. A. 














Established 








Jesse R. Clark, President. 


THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 
of the Company and the Institution he represents. 
agent’s morale and chance of success. 


Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan investments, 
developing the Country’s agricultural 
thereby contributing largely to the world’s ,food supply. 
The UNIQUE SERVICE extended freely to the insured 
and their beneficiaries, meriting the appellation—the 
Great Policyholders’ Company. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


resources, and 


The stronger the rear guard, the greater the 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

The SAVING enjoyed by policyholders in premium de- 
posits, the result of the Company’s superior earnings, 
tavorable mortality, and economy of management. 


of Cincinnati, O. Allan Waters, Second Vice-President 
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Business Associations 


Help men to success. 


Provident agents are associated with a business organi- 
for integrity, 
and financial security extends over half a century. 


zation whose reputation 


Write for information 


The Provident Life and Trust Company 
of Philadelphia 


Founded 1865 


—]| 


fair dealing 











THE MOST VALUABLE POLICY FOR YOU | 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 











- INSURANCE COM 
OF BOSTON MASSACHUSETTS 


WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 


| 

















Use Made of 
Dividend Options 


FIGURES OF MUTUAL LIFE 








Of Each $100 Cash Dividends Last 
Year $15.16 Applied Toward 
Premium Payments 
Although most of the men in the 
field are familiar with the different 
dividend options it is not generally 
known in what proportion these options 
arc employed. During the past year 
the total amount of $19,483,729.43 in 
cash dividends allotted by the Mutual 
Life to policyholders was applied in 

the following proportions: 

Option 1. Received in cash $10,569,- 
£43.14, which is 54.25 per cent. of the 
whole amount. 

Option 2. Applied toward payment 
of premiums $5,829,680.90 which is 
29.92 per cent. of the whole amount. 

Option 3. Applied to the purchase 
of participating paid-up dividend addi- 
tions $2,954,347.91, which is 15.16 per 
cent. of the whole amount. 

Option 4. Left to accumulate at in- 
terest $130,457.48, or .67 per cent. of 
the whole amount. 

Resume 

In other words, out of every $100 in 
cash dividends paid in 1917, $54.25 was 
accepted in cash, $29.92 was applied 
toward payment of premiums, $15.16 
yas applied to the purchase of paid-up 
participating dividend additions, and 
only 67 cents was left with the com- 
pany at interest. 

The proportions for each item dur- 
ing the previous year were nearly the 
same. 

Policies issued prior to 1907 had no 
provision for leaving dividends at in- 
terest. This is one reason why so 
small a sum is shown under option 4. 
Another reason is, of course, the low 
interest rate of 3 per cent. 

The greater part of the dividends 
paid last year were deferred dividends. 
These were paid on policies, the terms 
of which required a medical examina- 
tion before granting paid-up additions, 
unless election had been made two 
years previously. As a result many 
Larties who might have taken their 
dividends in the form of paid-up ad- 
(:tions were unable to do so owing to 
iimpaired health. This explains the 





reason for so large a proportion of 
ihe dividends being allotted in cash 
as per option 1, and it also accounts 
for the relatively small amount of 
ctvidends applied to the purchase of 
paid-up dividend additions as per op- 
tion 3. 
Increase in Amount of Paid-up Addi- 
tions 

The total amount of paid-up dividend 
additions to policies in the Mutual 
Life has steadily increased from year 
to year. In fact, dividend additions 
have nearly doubled during the past 
ten years, being $18,388,625 at the end 
of 1907, and $32,125,534 at the end of 
1917. The amount of paid-up dividend 
additions issued in 1917 alone was $5,- 
216,774, which was an increase of $450,- 
179 over the amount issued in 1916. 

These increases are only in _ part 
accounted for by the increasing popu- 
larity of the paid-up dividend additions. 
The proportion of annual dividends as 
compared with deferred dividends has 
increased very considerably within the 
past ten years. As a result the op- 
pertunity to purchase paid-up dividend 
additions has been greatly expanded 
as already explained in a previous par- 
agraph. 


CORPORATION-PARTNERSHIP 





Popularity of These Plans in North- 
western Mutual Life for 
Year 1917 
The Northwestern Mutual Life in 
1917 issued corporation and _ partner- 
ship in these amounts on the follow- 
ing. forms: 
Greamary Ee ...<saees 
Se | eee 
beer 
SS. Paw. TO ci cc cecise 
SP Pee, WOW aadiecivawe 
WO WOO GREE: sco0ceces 
15 Year endt. ...... 
BD FOR GHEE. 2. cccwass 
Sh Yoo? eRGh.. ...0civenv 
30. Teer OMGE. 206s iv csce 


$9,449,800 
22,000 
333,500 
20,000 
1,621,500 
180,000 * 
139,000 
426,500 
13,000 
15,500 


40 Year Omdt.. ....c.c0. 40,000 
12 TOG? BOTT 2c cases 839,500 
B® VORP terM .cccscses 2,351,000 
Modified life ......... 2,000 
Total corporation and 
partnership........ $15,453,300 8.79 
Grand total ..6.2066+ $175,857,473 








Walter E. Vail, Frisco, 
Elected President 

HEADS P. L. & T. GENERAL AGENTS 

Sigourney Mellor Won Highest Indi- 


vidual Production Honors—Jersey 
Agents’ Fine Showing 





The Provident Life & Trust Com- 
pany’s general agency meeting in Phila- 
delphia last week was a rousing affair, 
The Company’s increase in paid for in 
1917 was more than $10,000,000. A 
number of interesting talks were made 
at the meeting, but no announcement 
was made by the Company in refer- 
ence to new policies, forms or riders. 

Mellor & Allen Lead 

As was predicted Mellor & Allen 
have gone into first place in production 
rank among the general agencies, their 
paid for last year being $4,983,000. New 
Jersey, under Louis F. Paret, was sec 
ond; W. M. Horner, Minneapolis, third; 
Chicago fourth and Pittsburgh fifth. In 
personal production Sigourney Mellor, 
of New York, won highest honors, with 
$822,750. W. M. Horner was second 
with $736,000. W. T. Ferris, third, with 
$536,000. 

Elected Vail President 

At a meeting of the General Agents’ 
Association Walter E. Vail, of San 
Francisco, was elected president; S. S. 
Safford, Cleveland, vice-president; R 
H. Walker, Baltimore, secretary and 
treasurer; and F. E. Sheppard, Wil 
mington, auditor. 


MUTUAL LIFE AMBULANCE 
Instead of holding its usual conven 
tions in 1918 the .combined agency 
clubs of the Mutual Life have pre 
sented to the Government an ambu 
lance 
In a plate on the ambulance George 
Tl. Dexter, second yice-president, says, 
“The donors will appreciate an occa 
sional communication from the driver 
or officer in charge in order that the 
experiences ‘over there’ of the ambu 
lance and of its crew may be published 
and so made a matter of record.” 


PRIDDY BACK SATURDAY 
Got Several Hundred New Members 
For National Association of 
Life Underwriters 

Lawrence Priddy, president of the 
National Association of Life Under- 
writers, will return to New York to- 
morrow from one of the most success- 
ful tours of the country ever taken by 
a president of this association. All 
along the line he induced men to join 
the association, and in Shreveport, La., 
he reorganized the local association, 
which had been moribund. 

Mr. Priddy talked in St. Louis to 
both the local association and to New 
York Life men, and on Tuesday he was 
in Peoria 

WAIVER OF PREMIUMS 

The Phoenix Mutual announces that 
the Company is ready to issue the 
waiver of premium benefit in event of 
ictal and permanent disability before 
60 in connection with 65-year and 10- 
year term policies, The usual age and 
umount limits as given in the guide 
book for disability benefits will apply 
ty these policies. 

The “waiver of premium and in- 
come” benefit in event of total and 
permanent disability will not be {is- 
sued in connection with 5-year and 10- 
year term policies 


EXTENDED INSURANCE 


On the basis of the Phoenix Mutu- 
vl’s 1918 schedule of dividends, the 
payment of the first annual premium 
on any form of policy gives the in- 
sured from 17 to 19 months of insur- 
ance. This is due to the feature of 
Phoenix Mutual policies whereby the 
first dividend, if not taken in cash, is 
used to purchase extended insurance. 


SUN LIFE’S YEAR 
The Sun Life of Montreal increased 
its insurance in force last year $30,436,- 
2°45; its assets were increased $7,211,- 
178 Its income last year was nearly 
£19,500,000; it paid to policyholders 
€8,840,245 








wins the confidence of the insuring public. 





The Right Place for the Right Man 


The capable and energetic man or woman who represents a company which provides 
an unexcelled policy at a low net cost is sure to succeed as a life underwriter. That 
is why our representatives everywhere are loyal, contented and enthusiastic. The rep- 
utation of their Company for prompt and efficient service gives them a confidence which 


Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 








Incorporated 1851 


Saananniineminiill 





54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 














The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, 








Mass. 
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LIVE HINTS FOR BUSINESS ‘GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














Mr. Walter J. Shepard, 

Inheritance of the Massachusetts 

Tax in State Mutual, says in an ar- 

of New York ticle in the _ current 

“Radiator”: 

The estate of a decedent is subject 
to several kinds of taxes or charges: 

1. Federal estate tax. 

2. State inheritance tax. 

3. Income of an estate, in excess of 
$1,000 is taxed same as income of an 
individual—and if the experience of 
toe U. S. is the same as Great Britain, 
tex will be largely increased in the 
future. 

4. If left to a trust company or other 
trustee or executor, legal fees are al- 
lowed, and these fees apply to the an- 
rual income of the estate, as well as 
to the, principal sum. 

6. Attorneys’ fees and other expenses 
in connection with probate. 

Inheritance taxes are payable in cash. 
In the majority of cases the total tax 
exceeds the ready money on hand. It 
is therefore highly desirable for any 
person leaving an estate subject to tax 
to provide a fund immediately availa- 
ble in cash for the payment of the tax, 
so that the estate itself may not suffer 
loss, and that the plans of the dece- 
dent.ag to its distribution may not be 
Cisturbed by the deduction of the sum 
necessary for the payment of the tax. 

Legal Exemptions 

According to the provisions of the 
Federal law $50,000 is exempted from 
tuxation, but under the New York State 
law the maximum amount exempted 
(and this to direct heirs only) is $5,000. 
To others than direct heirs the State 
allows no exemptions whatever. 

Time for Paying 

Federal tax due in one year. If paid 
before, 5 per cent. per annum is al- 
lowed as a discount, but if not paid 


Certain definite classes 
Definite of prospects are clearly 
Groups in need of life insur- 

of Prospects ance and able to buy 

it. Here is a_ partial 
list that may be suggestive and which 
are furnished by the “New England 
Pilot”: 

1. Men about to enter a new busi- 
ness enterprise, whether for Govern- 
ment or private work. 

2. Men who have completed a lucra- 
tive business transaction. 

3. Men who have been promoted. 
Promotions in all lines are now fre- 
quent. 

4. Men who have fallen heir to prop- 
erty. 

5. Laboring men of the higher grades 
and skilled mechanics—-thousands of 
whom have increased their incomes to 
undreamed of figures. The truth is 
that labor in large part is getting the 
pecuniary benefit of the war. 

6. Strangers who move to your town 
are usually available, because their 
coming presupposes a new and more 
profitable business connection. 

7. Friends of the recent policyholder. 
Particularly important today because 
sO many men in Government work are 
unknown to the local agent, and are 
accessible only through a friend’s in- 
troduction. 

The thing that makes these seven 
ciasses important is the readjustment 
of the work that many are doing, says 
the “Pilot.” Under the old conditions, 
they were always the source of new 
insurance; but at present they stand 
in a receptive attitude to the institu- 
tion—their needs have become pressing 
and even imperative. 

This is particularly true of the first 
class. Remember that not in ten years 
has the commercial world known s0 
few failures in corresponding months 
as during the past three, 








within 90 days after it is due, interest 
at the rate of 10 per cent. per annum 
from death: of decedent is added to the 
tax. The law provides also that if not 
paid within 60 days after it is due, un- 
less there is good cause for delay, le- 
gal proceedings are to. be commenced 
to subject the property of the decedent 
to be sold under the judgment or de- 
cree of the court. 
New York State Tax 

A discount of 5 per cent. is allowed 
if paid within six months. If not paid 
Lefore 18 months, 10 per cent. per an- 
num is charged beginning with date 
of death. This means if payment is 
made one day after 18 months has ex- 
pired, 15 per cent. would be added as 
a penalty. That is, the tax would be 
about 20 per cent. more than if it had 
heen paid promptly, and the discount 
of 5 per cent. taken advantage of. 

The table below shows the amount 
of tax upon estates, without including, 
for obvious reasons, tax on annual in- 
come the estate might have or attor- 
ney’s fees. 

Extracts from Federal Law 
(Regulation ‘No. 37 ‘Revised May, 1917) 

Article X. If the contract of insur- 
ance has named a definite beneficiary 
and the insurance is paid directly to 
gaid beneficiary, it is not a part of the 
gross estate. 

Articie XII. The value of loans evi- 
cenced by promissory notes is to be 
included in the gross estate, ever 
though by will the decedent provides 
that the notes shall be cancelled. 

Article XIII. Any transfer of his 
property, except for a valuable con- 
sideration effected by a taxable dece- 
dent at any time during his life, but 
ir contemplation of his death, is a por- 
tion of his gross estate. 

Trade is expanding rapidly—the only 
complaints being scarcity of goods, col- 
l-ctions are favorable, crop news from 
all parts is excellent, and spring plant- 
ing is On a most unusual scale. The 
cost of living is still high, 17 per cent. 
above last year at this time, but a 
cownward movement, according to 
Lradstreet’s weekly food index number, 
began March 1, and still continues. 
Puying by the Government dominates 
everything, and yet the normal require- 

















Metropolitan Life Insurance Company 
Home Office Building 


THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force. . . .$3,936,181,898 
It is greater than any other company 
in America in the number of its 
PPE eae 
It stood first in the world in amount 
of insurance placed in 1917 
niet een oe eeee ee + $791,060,002 

It stood first in the world in gain 
in insurance in force in 1917 
eines 060000000000 chen tae mOe 

It stood first in the world in gain in 
income in 1917......$40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 








Article XIV. If any transfer of a 
material part of decedent’s property 
was effected within two years prior to 
death, a presumption lies that it was 
made in contemplation of death, and 
iis value must be shown upon the re- 
turn, 


Section 208. That if the tax herein 





iinposed is not paid within 60 days 
after it is due, the collector shall, un- 
less there is reasonable cause for fur- 
ther delay, commence appropriate pro- 
ceedings in any court of the United 
States * * * to subject the prop- 
erty of decedent to be sold under the 
judgment or decree of the Court. 


Federal State Adminis- 

Estate Tax Tax tration Total 

$50,000 $650 $690 $1,340 Plus probate 
100,000 $1,000 1,850 1,190 4,040 expenses, at- 
200,000 5,000 5,800 2,190 12,990 torney’s fees. 
300,000 11,000 9,800 6,190 23,990 Tax on _ in- 
400,000 19,000 13,800 4,190 36,990 come and ad- 
500,000 27,000 17,800 5,190 49,990 ministration 
750,000 52,000 27,800 7,690 87,490 fees for in- 
1,000,000 77,000 37,800 10,190 124,990 come. 


ments of civil life are expanding and 
urgent. 

We are at war, with all its tremen- 
dous changes in our affairs. Never- 
theless, our business interests are 
adapting themselves to new demands 
with a speed and energy that show 
real power, wholesome stability and 
invincible determination. To a nation, 
of which these statements are true, 
life insurance is a constantly increas- 
ing necessity. 








Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 


Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 


The Northwestern Mutu- 

Monthly al Life is preparing to 

Income print in document form 

Insurance two letters recently re- 

ceived from the recipient 
of income checks. She had just com- 
pieted the twenty years for which the 
income was payable, and after thank- 
ing the Company for following her all 
over the United States, and mention- 
ing the uniform courtesy and attention 
of the various offices with which she 
nad dealt, she made the following 
comments: 

“To my mind instalment insurance 
Ofiers the best protection against need. 
I know that had this amount been paid 
me in a lump sum and invested in se- 
surities easily convertible into cash, 
there have been many times in these 
twenty years, while my child was be- 
ing educated, when I should probably, 
under pressure, have made _ sacrifices 
which would have brought leanness in 
these later years. More than this, | 
have never had anxiety in regard to 
investments since these were being 
raade for me and I knew that unless 
America herself were wiped off the 
map, the Northwestern would stand.” 
om oe * + ok a * * 


“It is pathetic and even tragic that a 
man should deny himself, often through 
years, in order to safeguard those he 
loves only to have the results of such 
forethought swept away through ill- 
judged investments. From my experi 
ence there seems no cvumparison pbe- 
tween a small income regularly paid 
and a large lump sum paid too often 
to a woman totally inexperienced in 
handling any large amount and forced 
through that lack of experience to rely 
upon the judgment of men, many of 
whom find it an opportunity to serve 
their own interests.” 
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COMMISSIONER’S APPROVAL 





Thirty Day Notice for New Endow- 
ment and Annuity Contracts 
in Massachusetts 


House bill number 1225, Massachu- 
setts, relative to immediate and de- 
ferred annuities and to pure endow- 
ments in connection with the provi- 
sions to be embodied in policies of 
life insurance, amends the first para- 
fraph of Section 75 of Chapter 576 of 
the Acts of 1907 by substituting the 
following paragraph: “Section 75. On 
and after January first, nineteen hun- 
dred and eight, no policy of life or 
endowment insurance and no annuity 
or pure endowment policy shall be is- 
sued or delivered in this Common- 
wealth until a copy of the form there- 
of has been filed at least thirty days 
with the insurance commissioner un- 
less before the expiration of said thirty 
days the insurance commissioner shall 
have approved the policy in writing, 
nor if the insurance commissioner no- 
tifies the company in writing within 
said thirty days that in his opinion 
the form of said policy does not com- 
ply with the requirements of the laws 
of this Commonwealth specifying his 
reasons for his opinion, provided, that 
this action of the insurance commis- 
sioner shall be subject to review by 
the supreme court of this Common- 
wealth; nor shall such policy, except 
policies of industrial insurance where 
the premiums are payable monthly or 
cftener and except policies for annu- 
ities and pure endowments whether 
cr not they embody an agreement to 
‘efund upon the death of the holder 
to his estate or to a specified payee 
any sum not exceeding the premium 
cr premiums paid thereon, be so is- 
sued or delivered unless it contains in 
substance the following provisions.” 





KILLED IN FRANCE 


A gold star has been added to the 
service flag of the Fidelity Mutual 
Life Insurance Company. Clarence 
Salisbury Slatcher, Jr., a clerk em- 
ployed at the head office of the Fidelity 
in Philadelphia left his desk at the 
time the United States entered the 
war a year ago and enlisted in Com- 
pany B of the 6th Regiment of En- 
gineers. He was then 18 years of age 
and the first Fidelity employe to en- 
ter the service. April 4, the War 
Department announced that young 
Slatcher died in France on March 30 
from wounds received in action. 





THE HANDY GUIDE 

The Spectator Co.’s 1918 “Handy 
Guide of Premium Rates, Applications 
and Policies” has been issued. 

The work this year is published sev- 
eral weeks in advance of previous is- 
sues and is the first complete publica- 
tion dealing with policy forms, premium 
rates, surrender values, etc., to be 
placed in the hands of life insurance 
fieldmen in 1918. 





Frank A. Fuller and R. A. Hollister 
have been elected vice-presidents of 
the Wisconsin National Life. 








Life Men Challenged 
(Continued from page 5) 
war our money won’t be much good 
anyway, so why not buy bonds and 
Zuarantee its safety? He spoke of his 
work selling $1,500 of War Savings 
Stamps in factories in a week. Mr. 
Carroll finished saying that the saddest 
men and women in America will be 
those whom, when the boys come back 
from the front, must look on with the 
full knowledge that they could have 
helped with their money to win the 
war but did not. 


AGRICULTURAL’S DISABILITY 


The Agricultural Life of Bay City 
has a new contract containing “com- 
plete protection disability benefits pro- 
viding income to insured, a sum equal 
te 10 per cent. of the face value of 
the policy upon receipt of proof of 
disability, payable annually during the 
life of the insured without affecting 
the policy in the least.” 





ANOTHER FOR DES MOINES 


The Merchants Life, which consol- 
idated with the Preferred Life of Grand 
Rapids, is now located in its new quar- 
ters in the Register-Tribune Building 
at Des Moines. 





H. B. Rosen has sold more than $1,- 
000,000 in Liberty bonds in the past 
two weeks. 








PASS $3,500,000 


On Thursday morning the 
Liberty Loan Committee of the 
Life Underwriters’ Association 
of New York, W. F. Atkinson 
chairman, reported that more 
than $3,500,000 in subscriptions 
had been received... The wo- 
men’s committee has sold more 
than $100,000 in subscriptions. 
The Travelers’ workers had 
reached $700,000 by Thursday 
morning. 

















Development Suggestions 
(Continued from page 6) 


who comes into close relations with it 
is composed of applicants to local busi- 
ness institutions. Banks, railways, 
manufacturing and commercial offices, 
and other large businesses are con- 
stantly receiving applications for in- 
side positions. ‘These letters give an 
idea of the age, education and fitness 
of the applicant, and to the wide-awake 
general agent or district manager offer 
excellent material for an agency force. 
An employer cannot give positions to 
all who seek them, and yet it is not 
the pleasantest task to refuse. 

What objection could there be to re- 
ferring such cases to an insurance 
manager? In fact, two of the best pro- 
ducers at a leading general agency 
were secured directly by following this 
suggestion. Try to form connections 
that will bring you in contact with 
such material. Much of it will turn 
cut to be of the active, virile, aggres- 
sive, masculine type that needs only 
the inspiration of a definite opportunity 
to develop into forceful, keen, business 
men, 











utual Life 
Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 


SEVENTY-FOUR YEARS of 
sterling merit has made stead- 
fast friends of policyholders 
and agents. 


Our motto is SERVICE to 
policyholders, beneficiaries and 
agents. ; 


Additions are made to our 
agency force when the right 
men are found. 


B. H. WRIGHT, President 


D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies 





THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 


Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 





W. S. WELD, Superintendent of Agencies 
































Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1917: 


DAE: .. ssavesabdconsatntioneriaeeeeen sodieined 1udtnesnceoebsasadbasetivensesstiods $ 16,560,439.04 
SMENIEOD  cnscbvageedenordeeensosncocbegseooebared ven eccedesneceessiasseuarenseets 14,343,626.28 
SS Se SN 6s ccccemiacnoseenensattbks 114 b6ssterernkinerinkintseddineienl 2,216,812.76 
RUERIOE Dh Te iixctnsvecetancawisendéunde seers + <090008060 e0ebbeoreosesaneress 131,790,562.00 
Payments to Policyholders since Organization ........ssssssscseeesesecses 19,612,616.08 
Is paying its Policyholders nearly........00..+sccccersevcesceseveeceecs 1,500,000.00 annually 
GOOD TERRITORY FOR LIVE AGENTS 
—<——— 














73d ANNUAL REPORT 


NEW YORK LIFE 


INSURANCE COMPANY 
346 & 348 BROADWAY - - NEW YORK CITY 


Income for the year 1917: 








PEE Lbs odie wah wecaue aude $100,279,122.00 
Interest and Rents.............- 39,957,422.00 
CT GEE cccewesenecssencss 5,881,618.00 $146,118,162 
Paid Policy-holders, 1917 (Exclusive of Disability Benefits) 
Death Losses ....... coecesecocse SEE ILOO 
Matured Endowments ........... 18,566,409.00 
Surrender Values .....cccccccecs 18,527,170.00 
EE. cnt cawneubendder sees 22,807,762.00 
EEE cihacenteiiniaundnane ___ 1,887,241.00 $86,887,953 
Loaned Policy-holders during 1917............ $23,722,213 
New Paid-for Insurance in 1917 (Exclusive of 
over $16,000,000 increase by Policies revived 
and increased, and Additions by Dividends)..... $315,994,500 
Paid-for Insurance in Force Dec. 31...........-++065 $2,673,334,836 
Number of Policies in Force Dec. 31.........-++4++ 1,301,969 
Admitted Assets, Dec. 31, 1917....... oti ies ate $934,929,381 
These assets are the property of over 1,000,000 people with : 
their dependents (in accordance with their contractual rights) 
The Company is purely mutual; it has no capital stock. 
Lagan Lémbilihes 2.0 ccc tc cccccccsccccvcees $760,742,335 
Reserved for dividends payable in 
0 ee exalene ies $26,561,063.64 
Reserved for dividends on deferred 
dividend — maturing ee oes omnes 
quent to 1918..........+. ieheosnnes 041,778. 
Reserved for Contingencies........... 40,584,204.36  $174,187,046 
0 A See rry rr errr mr ees ea $934,929,381 


THE ANNUAL DIVIDEND RATE OF 1917 WILL BE 
MAINTAINED IN 1918 


For the year 1917 the Company’s mortality rate 
was the lowest in its history 
Dec. 31, 1917, 4.59% 
Average earning power of total Ledger Assets / Dec. 31, 1916, 4.54% 
A detailed statement will be sent to any person asking for it. 


January 14, 1918 DARWIN P. KINGSLEY, President 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
shed every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; W. L. Had- 
ley, Secretary; R. W. Swayne, Assistant 
ihe address of the officers is 
Telephone 


Secretary. 
the office of this newspaper. 
2497 John. 

Subscription Price $3.00 a year. Single 
copies, 25 cents. 


Entered as second-class matter Janu- 
ary 4, 1907, at the Post Office of New 
York, N. Y., under the act of Congress 
of March 3, 1879. 


EXPLOSION HAZARD 

The “Evening Post” of New York 
City issued a Fire Prevention and Con- 
trol Supplement on Saturday night of 
‘ast week and announced its entrance 
into the field of fire prevention, en- 
gneering and construction. While 
there were valuable articles by some 
of the recognized experts in fire pre- 
vention and engineering world, includ- 
ing W. E. Mallalieu, F. J. T. Stewart 
and Dana Pierce, Ira G. Hoagland and 
i R. Hardy, the contribution of John 
hk. Healy, inspector of combustibles 
under Mayor Mitchel will attract the 
raost attention from fire underwriters. 
in this article Mr. Healy makes some 
surprising statements regarding the 
city’s danger from explosives and com- 
bustibles. 

Under the authority of the Fire 
Commissioner there is a Division of 
Combustibles which is responsible for 
enforcing certain chapters of the Code 
cr Ordinances relative to hazardous 
trades and to the storage and use of 
combustibles and explosives. The Code 
is strong and well-drawn; the Division 
of Combustibles is operated under com- 
netent supervision, but, unfortunately, 
the work is so extensive, the available 
force so inadequate that it has never 
been possible to accomplish all that 
should be done in safeguarding the 
city. It does not seem possible that 
knowing the menace to the city an 
owner of combustibles would secretly 
store dangerous explosives to wreck a 
large ‘section of the town, but there are 
such individuals. Mr. Healy gives a 
few instances. 

In one lower West Side warehouse 
ubout ten tons of celluloid was stored 
with very large quantities of calcium 
carbide. These had been there several 
nonths and were accidently discovered 
by the division. As celluloid burns with 
sreat rapidity and may give. off explo- 
five gases, and as calcium carbide 
fives off a very explosive gas when 
wet, the possibility of bad fires and ex- 
plosions is evident. 

In another warehouse, where there 
were found conditions that required 
some time to remedy, an impressive 
warning of the potential hazard was 


given by a small explosion that was 
caused by a hand truck as it crossed 
au floor on which chlorate of potash 
was stored.’ In another case, on the 
upper West Side, tons of calcium car- 
bide were stored in the basement of 
a factory and in wooden stables. This 
condition, that had existed, apparently, 
tor a long time, was also discovered 
accidently. 
Here is Mr. Healy’s remedy: 


The Division of Combustibles should 
be furnished. with sufficient competent 
inspectors to inspect all warehouses 
and docks at very frequent intervals, 
and to supervise more closely the work 
ef technical establishments and occu- 
pancies involving hazardous processes, 
This work cannot be done by mem- 
bers of the uniformed force. At one 
time the Division of Combustibles was 
cluttered with work, and with no pos- 
sibility of ever catching up by its own 
efforts; non-technical work was turned 
cover to the uniformed force, and it 
yas thought that the regular force of 
combustible inspectors would be _ guf- 
ficient to handle the technical work 
in the division, but the war has changed 
this. Unfortunately, the impression 
has been created that the uniformed 
firemen are doing all the work of the 
Division of Combustibles and of the 
Bureau. of Fire Prevention. They are 
doing much valuable work, but much 
remains that can only be done by men 
with special training for the work, and 
in men of this type even the division 
is lacking. 


THE INSURANCE FEDERATION 

In the East many people regard the 
Insurance Federation as an organiza- 
tion that is fighting largely the battles 
of the casualty end of the business, but 
that other interests are taking a keen 
interest in the Federation is indicated 
by the fact that recently the Minne4 
apolis and Duluth life underwriters’ as- 
sociations have affiliated their organi. 
zations with the Federation, while thd 
St. Paul Life Underwriters’ Association 
ix considering a similar action. In the 
Northwest there is a real peril to stock 
ccmpany insurance that is extending 
it. baneful influence, with no one able 
te predict where the extension will end. 

The question which now confronts 
the insurance men of that State is that 
of the'r business existence. The issu» 
is plain. The Socialistic Non-Partisan 
League has its cards on the table. It 
favors State insurance and is. making 
no bones about it. To prevent the 
League from capturing the stakes in- 
surance men of all divisions must get 
into the game. 

The seriousness of the situation ts 
outlined for The Eastern Underwriter 
this week by some of the most promi- 
nent insurance men in Minnesota. 


N. H. HUESTED’S APPOINTMENT 

Nevin N. Huested, who has been 
special agent of the Commonwealth for 
the entire State of Pennsylvania, has 
been made special agent for the North 
British & Mercantile and the Mercan- 
tile for Eastern Pennsylvania, the field 
formerly supervised by Special Agent 
Rubbert, with the exception of the 
Philadelphia and Philadelphia suburban 
territory which now comes under the 
supervision of the Philadelphia branch 
office which has: just been established 
for these companies. Mr. Huested, in 
addition to being special agent for the 
two companies mentioned, also con- 
tinues as special agent for the Common- 
wealth for the entiret State, with the 
exception of Philadelphia and Phila» 
delphia. suburban. 























E. D. CRYER 





E. D. Cryer, former agency secretary 
of the Philadelphia Life, is now a full- 
fledged aviator. That his new environ- 
ment agrees with him is demonstrated 
by the fact that he weighs twenty 
pounds more than he did when he en- 
tered the service. He has been up 
10,000 feet by himself. 


* * * 


Edward F. Nourse retires May 1 as 
New York City adjuster for the Con- 
tinental after a connection with the 
Company that has lasted nearly forty- 
eight years. His name will be trans- 
ferred to the pension roll. In July, 
1870, Mr. Nourse came with the old 
accounting department. Later he was 
made chief mail clerk and while in that 
capacity did some work in connection 
with adjusting losses in the Chicago 
conflagration of 1871. At the time of 
the big Boston fire of 1872 he was 
transferred to the loss department as 
clerk. In May, 1893, he became city 
adjuster for New York, his work at 
that time not only covering all the 
boroughs but also including a consider- 
able portion of Long Island at times. 
Of late years the amount of work to 
be done has so increased that Mr. 
Nourse’s field has been more or less 
confined to Manhattan alone. For more 
than a year Mr. Nourse has been in 
poor health due to nervous trouble and 
retires under the advice of his phy- 
sician. 

+ ” © 


W. P. Massie, of the Argentine office 
of the Equitable Life, Buenos Aires, is 
at the home office. 

s * = 


Third Vice-President Fisher, of the 
Equitable Life Assurance Society, is 
now attached to General Goethals’ of- 
fice in the War Department as director 
ju charge of storage and traffic. 





——— 
— 





THE HUMAN SIDE OF INSURANCE 








W. C. Potter, secretary of the Pre- 
ferred Accident, left his office last 
week for a month’s vacation. 

ae * a 


Major Howard A. Giddings has re- 
turned from Europe. He went there to 
see the war at close range with the 
Federal Reserve Liberty Loan Mission. 

+“ x a 


W. H. Stammers definitely com- 
menced underwriting for the British 
and Australasian Insurance Company’s 
marine department at 27 Royal Ex- 
change, London, on Tuesday, April 2. 
The company was recently launched in 
the marine insurance market under the 
auspices of the British and South 
African Insurance Corporation, Ltd. 

°° ¢ 6 


William J. Arnette, second vice-pres- 
ident and manager of agencies of the 
Volunteer State Life and one of the 
brightest insurance men of the South, 
has sailed for France. Mr. Arnette has 
been in the army about a month. Two 
days after joining the service as a 
rrivate he was made a corporal. 

* a * 


Albert Dodge, who handles the acci- 
dent department of the Armstrong- 
Roth-Cady Co., Buffalo, built that 
branch up from $5,000 to $50,000 in pre- 
miums. A great many years ago he 
was with the old Central Accident. 
The “Standard Cog,” published by the 
Standard Accident Co., prints his pic- 
ture this month with a little feature 
story. 

a * * 


Warren M. Horner, genera! agent of 
the Provident Life & Trust, Minne- 
apolis, spent a few days in Atlantic 
City, following a recent meeting of field 
men of that Company. 

La ok oe 


W. G. Wilson, manager of the Aetna 
Life, Cleveland, O., and an active figure 
ir. the Insurance Federation, has been 
with that Company for’ twenty-five 
years. His general agency is the third 
ir size in the Company in its accident 
department. The total writings of his 
office last year amounted to $2,500,006. 

4 * a 


Cc. B. G. Gaillard, assistant United 
States manager of the Urbaine, during 
his recent Southern trip walked into 
several warehouses in Louisiana where 
there were large values. He was not 
siopped or questioned in any manner, 
ror did he see any watchmen. The 
situation struck him as so negligent in 
these troublesome times that he regis- 
tered complaint with the result that 
watchmen were immediately employed. 

cd cm ae 

David Darby, of Darby, Hooper & Me 
Daniels, returned on Monday from a 
month’s vacation at Aitken. 

* ~ * 

E. G. Turnbull, president’ of the Em 
ployers Indemnity, of Kansas City, was 
in New York this week. 


SERIES OF MEETINGS PLANNED 

The’ National Workmen’s Compensa 
tion Service Bureau will be unable to 
hold its home office convention this 
year owing to war conditions. In 
stead it proposes to send out from 
time'to time a group of several men; 
say one set would be ‘Mr. Michelbacher, 
actuary of the Bureau; Mr. Duffey, 
consulting underwriter, and Mr. Elber- 
t, superintendent of the inspection 
department. These men would spend 
two days at rating offices and hold dur 
ing those days a series of meetings. 
This would be not only for the office 
force, but for the agents. The meet- 
ings would be taken up with discus- 
sion of the general theory and applica- 
tion of the manual, the schedule and 
experience rating plan, 
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Would Establish a 
Farm Risk Bureau 
BiLL OF REPRESENTATIVE KING 








Appropriation of $10,000,000 with Which 
to Pay Losses—When Bureau 
Would End 
Washington, D. C.—Insurance of non- 
perishable crops by the Government is 
provided in a measure which has been 
introduced into Congress by Repre- 
sentative King, of Illinois. This bill 
would establish a Bureau of Farm Risk 
Insurance, similar to the Bureau of War 
Risk Insurance, in the Treasury De- 

partment. 

The proposed bureau would be un- 
der the administration of a director, 
to be paid an annual salary of $5,900 
and premium rates would be fixed and 
claims adjusted by an advisory board 
tc consist of three members skilled in 
the practices of farm risk insurance, 
to be paid not more than $25 a day 
each while actually employed. - 


Forms and Regulations 

Policy forms and regulations are to 
be drawn up and the bureau is to make 
provisions for the insurance of grow- 
ing crops of non-perishable products 
against loss or damage by the action 
of the elements whenever it shall ap- 
pear to the Secretary of the Treasury 
that the producers of such crops are 
unable to secure adequate farm risk in- 
surance on reasonable terms. 

An appropriation of $10,000,000 is 
provided with which to pay losses and 
one of $100,000 for the expenses of the 
bureau. The bureau is to begin opet- 
ations as soon as the bill is passed and 
is to discontinue writing such insur- 
ance at the expiration of two years un- 
less previously suspended by direction 
of the President. ‘The measure has 
been referred to the committee on 
agriculture. 


JACKSON-SMITH AGENCY PLANS 
Fred’k C. Smith Co. and Phoenix Bind- 
ing Office Will be Combined 
in Same Space 
On May 1 the Fred’k C. Smith Co., 
the New York binding office of the 
Phoenix Fire, Connecticut Fire and 
Equitable Fire & Marine will be com- 
bined in the offices of the Jackson- 
Smith Agency, Inc., on the seventh floor 
of 1 Liberty Street. They have been 
or. the fourteenth floor for a number of 

years, 

The Jackson-Smith Agency, Inc., was 
formed January 1 succeeding Jackson 
& Potter. Fred’k C. Smith is president 
of the agency and Stuart W. Jackson is 
secretary and treasurer. 

The combined agencies will occupy 
half of the entire seventh floor and in 
ecnjunction with the consolidation, 
Stanton M. Bower, who is a member of 
the firm of the Fred’k C. Smith Co., 
has been made manager of the com- 
bined office. 

The Jackson-Smith Agency, Inc., is 
general agent for the metropolitan ter- 
ritory of the Preferred Accident for all 
casualty lines, agent of the automobile 
department of the Insurance Company 
of North America and the City Surety 
agents of the Hartford Accident & In- 
demnity. 

The Fred’k C. Smith Co. represents 
a number of companies for New Jersey 
and suburban territory and also is the 
New York binding representative of 
the Phoenix of Hartford, Connecticut 
Fire and Equitable Fire & Marine for 
business throughout the United States 
and Canada, 





United States 
Lloyds Corporation 
CAPITAL STOCK 1S $400,000 


Surplus to Be that of Present Organi- 
zation with Management Con- 
tinuing the Same 





The subscribers at United States 
Lioyds, one of the important marine 
insurance organizations of the country, 
have decided to incorporate the busi- 
ness inasmuch as it it more convenient 
in some States to do business as a 
corporation than as a Lloyds organiza- 
tion. 

The name of the corporation will be 
United States Lloyds, Inc., and the 
business will be under the same own- 
ership and management and conducted 
along the same lines as_ heretofore. 
The charter has been filed at Albany 
and the corporation has already be- 
gun the statutory publication of its 
intention to do a marine insurance 
business. The corporation will take 
over all the business of the present 
Lloyds association. 

Began with $100,000 Capital 

The present Lloyds association began 
business with a paid in capital of $100,- 
060. The subscribers will now add to 
that amount the sum of $300,000, thus 
making the capital stock of the new 
corporation $400,000 and leaving the 
surplus of the new corporation at the 
same amount as it would be if the 
business were not incorporated; in 
other words, the surplus of the cor 
poration will be the same as that of 
the present Lloyds organization. Apple- 
ton and Cox are attorneys for the 
United States Lloyds, Inc. 





OSBORN & CO. TO EXPAND 
New York Office Will Have Fire and 
Liability Departments—To Take 
Larger Space 
Osborn & Co., of New York and Chi- 
cago, plan to extend the scope of the 
New York branch office on May 1. On 
that date the entire fifth floor of 45 
Wall ‘Street will be taken over and to 
the marine department now occupying 
a part of the fifth floor there will be 
added a fire and a liability department. 
Osborn & Co. was organized in 1898. 
The principal office of the company is 
in Chicago with correspondents in all 
leading cities. The New York office 
was organized in October, 1917, by 
Bernard T. Nolan who had previously 
been with Hutchison, Rivinus & Co., 
end for twelve years had been with 

the Boston Insurance Co. 

In the expansion of the New York 
office, J. J. Reilly will continue in 
charge of the marine department. J. 
Hyde Clain will be in charge of the 
fire department, and John F. Rennick 
cl the losses. 


ALBANY BOARD ELECTS 

The Albany Board of Fire Under- 
writers has elected officers as follows: 
President, Charles A. Porth; vice-presi- 
dent, J. Edward Poole; secretary, Alex- 
ander J. Young; treasurer, Frank A. 
Van Duzer. 

At a meeting of the Liberty Loan 
committee from the underwriters’ board 
it was reported that more than $200,- 
000- worth of bonds had been sold 
through members. 

DROPPING TEUTONIC TITLES 

The Teutonia Fire of Pittsburgh is 
changing its name to the Republic Fire, 
and the German Fire of Wheeling, W. 
Va., will change to the Wheeling Fire. 











FIRE 
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AETNA LIFE INSURANCE CO. 


——THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 








MARINE WAR RISK 

WIND STORM MAIL PACKAGE 
LIGHTNING TOURIST BAGGAGE 
EXPLOSION SPRINKLER LEAKAGE 
COMMISSIONS USE AND OCCUPANCY 
AUTOMOBILES INLAND MARINE 
LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 


-— 
—— 








ETNA CASUALTY & SURETY CO. 
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THE 


WILLIAM H. KENZEL CO. 


FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. IL. 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 


IMPERIAL ASSURANCE COMPANY OF NEW YORK 


HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSL 


JRANCE CORPORATION OF LONDON, 


ENGLAND 


NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 


NORTH 


BRANCH 


FIRE INS. 


Sunbury, Pa. 


Inc, 1911 


co. 





INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Inc, 1876 


63,479.83 


96,379.07 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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New York National 
in Automobile 


HARRISON LAW TO BE MANAGER 





Methods Company Will Use in Rating 
Cars for Fire and Theft 
Cover 


Arrangements have been made to 
actively engage in the automobile busi- 
ness by the New York National and 
the companies represented by J. J. 
Boland & Co., Inc., of New York and 
Scranton. Harrison Law has been ap- 
pointed manager of the automobile de- 
partment. Mr. Law is widely known 
through his various statistical publica- 
tions. He was formerly assistant sec- 
retary of the Gauvin Agency and sec- 
retary and manager of the Fire Brokers’ 
Association. He will now divide his 
time between New York and Scranton. 

Its Plan 

The New York ‘National proposes, 
first, to issue a fire and transportation 
policy, the premium rate to be based 
upon year of manufacture, as follows: 
Pleasure cars built in 1918, fire only, 
rate 75 cents; 1917, $1.25; 1916, $1.75; 
1915, $2.50; 1914, $3.60. To this will 
be added a charge of $15 to cover the 
full theft feature as now covered in 
the blanket rates of the Conference. 

Commercial Cars Rated 

Commercial cars will take the pleas- 
ure car rate plus 25 cents but the theft 
ciause will take a charge of only $10. 
It is estimated that these rates will 
produce a premium on other. than 
small, low priced cars of approximate- 
ly $5 less than the Conference, but it 
is calculated to produce a premium for 
the theft feature of the cover, which 
is where the companies have lost much 
money. 

Another feature of the New ‘York 
National's plan is the method of charg- 
ing for second hand cars. The method 
at present in use by Conference com- 
panies provides for a charge of ten 
ecnts on new cars, twenty-five cents om 
one year olds, etc. This method, says 
the New York National, does not seem 





reasonable and therefore the Com- 
pany’s method will be to charge the 
ten cent rate when the car is pur- 


chased second hand the same year as 
the model of the car. If the car was 
purchased the year after the model, 
then an extra charge of 25 cents will 
be made, 50 cents the second year, 75 
the third and $1 the fourth. This was 
the original intent in making charges 
for second hand cars, but in some way 


it was sidetracked at the time the 
method was promulgated, 
Additional equipment will be writ- 


ten at the rate of 2% per cent. on the 
amount carried irrespective of year of 
manufacture. At present the company 
ix not prepared to issue property dam- 
age or collision. 


FRELINGHUYSEN’S TAX MEASURE 

Washington, D. C.—Under the terms 
of a measure which has been intro- 
duced into Congress by Senator Fre- 
linghuysen, of New Jersey, any insur- 
ance company subject to the income 
tax provided by the Act of October 3, 
1913, which has been or may be com- 
pelled to pay or become liable for any 
additional tax imposed for a neglect to 
file a return as provided in the law on 
or before March 1 of any year may, 
within one year after the passage of 
the bill, make application to the Com- 
missioner of Internal Revenue for a 
refund of such additional tax. When- 
ever it appears to the satisfaction of 
the Commissioner that the additional 
tax was assessed or imposed solely be- 
cause of a neglect to make a return at 
the time specified and without any in- 
tention or design on the part of the 
taxpayer to hinder or delay the United 
States in the collection of the tax origi- 
nally assessed, he may pay back all 
such additional taxes in excess of $100 
for any single year. 


Instructed to Vote 
for Frank Decker 


COMPANIES ACT UP-STATE 





Special Agent Will Be State Associa- 
tion’s Assistant Secretary if In- 
structions Are Followed 





If special agents follow instructions 
given them by their companies, Frank 
Decker, special agent of the National 
Union, will be elected assistant secre- 
tary of the Underwriters’ Association 
ot New York State in ‘May. It will be 
a secret ballot. 

The position has been vacant since 
the resignation of F. E. Jenkins to go 
with the Queen. Mr. Decker has been 
placed in a rather embarrassing po- 
sition as after he had been recom- 
mended by a companies’ committee the 
recommendation lost by four votes at a 
State association meeting. Then fol- 
lowed a meeting of companies in which 
it was decided to instruct their spe- 
ctals to vote for Mr. Decker. 

Mr. Decker’s Career 

In Rochester Mr. Decker began his 
insurance career as a local agent with 
the Decker-Case agency, then went 
with ‘Starkweather & Shepley, and be- 
fore going with the National Union 
was a special agent of the Ohio Farm- 
ers and Millers ‘National. 





UNIFORM FORMS 








Agents Complain that Forms Are not 
Generally Availabte in Middle 
Department 
There has been some complaint on 
the part of agents regarding the uni- 


form forms adopted by the Middle 
Department in that while the forms 
are supposed to be effective April 1 


some companies have not a supply of 
forms on hand to furnish the agents. 
In Maryland one of the largest compa- 
nies has instructed its agents to use 


iis own farm forms, and not to use 
the farm form uniformly adopted. As 
a result there has been some friction 
there. In New England some uncer- 


tainty is also reported regarding uni- 
form forms and clauses. 


PREPARING FOR MEETING 

The National Board will hold its an- 
nual meeting May 23. The place has 
not been decided upon. The executive 
committee met this week to discuss 
plans for the meeting and work for 
the coming year. A number of com- 
mittee reports were received. 


DEPARTMENT 


TEUTONIA FIRE OF PA, 
CAPITAL FIRE OF N. H. GEORGIA HOME OF GA. 


PERCY B. DUTTON, Manager, ROCHESTER 


NEW YORK STATE 
HUMBOLDT FIRE OF PA. 











SCHAEFER & SHEVLIN 


103-5 William Street GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 


New York, N. Y. 


Phone: John 2312 








JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET | SERVICE 80 MAIDEN LANE 
NEWARE NEW YORE 
Phone Market 6536 FIRST Phone John 4560 

















Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 




















THE 


NEW YORK NATIONAL 
INSURANCE COMPANY 


INCORPORATED 1905 


THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com. 


STATEMENT MARCH 31, 1918 penon A ~ in oe senesruntion of its man- 
€ men an 
Total Assets ...... $534,758 HANOVER ie an sbeolte sssurance ef 
Tctal Liabilities 282,715 a SS ee 
: . R. EMORY WARFIELD, 
7 to Policy- i FRED. A HUBBARD, Vice-President 
259 WAS ey ta 
ho ders ena 662 6 668 © 252,043 WILLIAM onrigon ne Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
1o0 WILLIAM STREET, NEW YORK 


JAMES J, BOLAND CO., Inc. 


General Agents 
Home Office, SCRANTON, PA. 


New York Office, 68 William St. 
NEW YORK CITY 




















LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 














307 FOURTH AVENUE PITTSBURGH, PA. 
_ PHILAODELPH 1 A 
pacuiries . (CLARENCE A. KROUSE & CO. | SATISFACTION 
LOCAL AND GENERAL AGENTS 
ALL LINES 325 WALNUT STREET PHILADELPHIA, PA. ALL y INES 














PENNSYLVANIA 


NEW JERSEY 








B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 





Home Office: 68 William Street 
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BROKERS ACTIVITIES 








The Red Cross Insurance 
In the placing of the Red Cross in- 
surance all expenses have been elim- 
inated as far°as possible in order to 
bring the cost to the Red Cross down 
‘o the lowest figure. It is even re- 
ported that one company has agreed 
to return to the Red Cross the differ- 
ence between the premium and the 
amount of loss which the company 
sustains if the premium is more than 
the losses. 
o * * 
Squire’s Oil Ad 
In the recent oil number of the New 
York “Evening Post” the only broker- 
age concern to have an advertisement 
was Squire & Co., which specializes 
in insurance on oil properties. 
+ * + 
Bannon is Head Placer 
James Bannon, formerly with Fred’k 
C. Smith & Co., has been made head 
placer for Bertchmann & Maloy. 
4 ca * 
Brokers Helping Loan 
Two Liberty Loan booths are being 
maintained by the Brokers’ Association, 
ere at 55 John Street and the other 
at 80 Maiden Lane. For two weeks the 
Maiden Lane booth was in charge of 
Alexander M. Silvey and four girls. 
Now it has been ‘turned over to J. N. 
S. Brewster, Inc. At 55 John Street 
a different team has charge every day. 
Among those who have been doing par- 
ticularly good work are Miss M. M. 
Possert and Miss M. Crager, of John 
A. Eckert’s office. Miss V. Dunn and 
Miss ‘Steinway, of Abe S. See & De- 
pew; Miss Mildred Eckert and Mrs. 
Chapin. A team was also furnished by 
John J. Hilliard’s office. 
** @ 
Morsel’s New Position 
William Morsel, who for a number 
of years has been placer for Fred S. 
James & Company, will start with 
Finn, Sandberg, Raynes & Lee on May 
1 in a similar capacity. 
* * o 
William Roemer Marries 
William Roemer, placer for Johnson 
& Higgins, and Mrs. Roemer are now 
on a honeymoon trip in Atlantic City. 
> 7 . 
Get $3,000,000 Line 
Weed & Kennedy this week landed 
the $3,000,000 Caldwell line. 
N. Y. NATIONAL’S STATEMENT 
The New York National Insurance 
Company this week filed with the New 
York State Insurance Department its 
statement as of March 31. The state- 
ment of the Company shows it to have 
total assets of $534,758, and total lia- 
bilities of $282,715, leaving a surplus 
to policyholders of $252,043. This is 
an increase in surplus over the De- 
cember 31, 1917, statement. 








W. VA.-COMMISSIONS ~~ a : 





a Large Company Declares it Is Against 
a Fixed Remuneration 
There 

‘ One of the most prominent fire in: 
surance companies has served notice 
that it is not in favor of fixing com- 
missions in West ‘Virginia,’ with. the 
result that old conditions still are 
maintained. 


' 


PHILADELPHIA BRANCH OFFICE 
Will be Opened by N. B. & M., Com- 
monwealth and Mercantile— 
Personnel of Office 





The announcement that the North 
British & Mercantile, Commonwealth 
and Mercantile have established a 
branch office in Philadelphia to which 
all agents in that city and suburban 
territory around Philadelphia will re- 
port is important, as these companies 
are to be an unusually influential factor 
there. 

W. Gardner Crowell, who will be in 
charge of the office as local secretary, 
is vice-president and secretary of the 
Pennsylvania Fire. The assistant local 
secretary will be T. McGill Patterson, 
who has been special agent of the 
Pennsylvania in Western Pennsylvania. 
Charles Weller, Jr., has been sent from 
the home office to be special agent for 
the Philadelphia and suburban terrt- 
tory for the North British, Common- 
wealth and Mercantile. 

The new branch office of the North 
sritish, Commonwealth and Mercantile 
will be located in the office of the 
Pennsylvania Fire. With the prestige 
of these companies and the strong pe?- 
sonnel in the management, the Phila- 
delphia branch will set a pretty fast 
pace in that territory. | 


The Re-Insurance Bureau will hold 
an important meeting at the Waldorf 
on May 3. 
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FRED. S. JAMES 


FRED 


United States Managers 











GEO. W. BLOSSOM WM. A. BLODGETT 


S. JAMES & CO. 


123 WILLIAM STREET 


GENERAL FIRE ASSURANCE CoO. 


of Paris, France 


URBAINE FIRE INSURANCE CO. 


of Paris, France 


c. B. G. GAILLARD 
Assistant Manager 


NEW YORK 


EAGLE & BRITISH DOMINIONS INS. CO. Ltd. 


of London, England 


UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 








ing was vague and indistinct. 
slowly opened to its significance. 


institutions. 





This Space Contributed By 
Liverpool & London & Globe Ins. Co. 


One Hundred and Forty-Two Years of Labor and Struggle 


HE American people fought their first battles for liberty and the rights of self-govern- 
ment one hundred and forty-two years ago. 


At that time and for many years thereafter, their realization of their 
national aspirations and of the goal toward which they were really striv- 
But step by step they struggled onward 
and upward toward a light which grew clearer as their eyes and minds 


Today, as a result of their struggles 


and their sacrifices, we possess and enjoy our priceless American 


The immediate need is the investment. of our money in 


LIBERTY BONDS 


These institutions must be, preserved. The structure so_ laboriously 

> reared in these one hundred and forty-two years will be utterly destroyed 
if we do not spring to its defense with every atom of our energy and 
determination. This is not a situation which may be trifled with, or 
evaded, or put off. “It is one which must be met now—today—no matter 
what sacrifices it may entail, or what the cost may be. 


LIBERTY LOAN COMMITTEE 
Second Federal Reserve District 
120 Broadway, New York City 
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NEW UNDERWRITING MANAGER 





Boyd F. Maize Goes With James J. 
Boland Co., Inc.—Transfer 
R. S. Allen Here 





Boyd F. Maize, who for the past 
eighteen years has been in the under- 
writing departments of the Williams- 
burg City and previously with the 
North British & Mercantile, has been 
made underwriting manager of the 
James J. Boland Co., Inc., and will 
start his duties in the head office of 
that Company next week. 
tive special agent of the above men- 
tioned companies, Mr. Maize has trav- 
eled the whole country and received 
his early start in the agency of his 
father, J. Henry Maize, at Bloomsburg, 


Pa., who has been an agent there for 
forty-five ‘years. 
The James J. Boland Co., Inc., also 


announced this week that R. S. Allen, 
who has been in charge of the under- 
writing of the Scranton office for four 
years, has been transferred to the New 
‘York office to take charge of the under- 
writing there, succeeding John E. King, 
resigned, who has secured the repre- 
sentation of the Atlantic City Fire for 
general territory. 








Trick U. & O. Form 


(Continued from page 1) 


being a decrease there was an increase 
of the output because all other mines 
than that damaged were increasing 
their production. 
Form Planned to Beat the Companies 
The form was evidently planned to 
beat the insurance companies by se- 
curing from them a blanket coverage 
on several mining properties and the 
payment of premium on an amount 
which only partially covered the risk 


AS execu-. 


assumed, instead of taking out a speci- 
fic amount on each plant and paying 
the premium hereon.. 

Under the wording used in the form 
there should be no recovery for the loss 
which was sustained. Should a court 
read into the policy an intent to pay 
the actual loss on the damage plant, it 
should reform the policy by apportion- 
ing the insurance to each plant in the 
ratio of its annual output and the 
amount of loss should then be deter- 
mined in accordance with the direc- 
tions in the form on the basis of the 
amount falling to this plant. 

The mine owners, with the aid of 
brokers, in their efforts to beat the 
companies, have evidently put them- 
selves in a bad position. 


‘Valued Policy for Total Cessation of 


Operations 

In the adjustment of U. & O. losses, 
the profit which the assured is pre- 
vented from realizing represents the 
loss. It ig necessary to ascertain the 
percentage of profit only to ascertain 
if under a non-valued policy the as- 
sured is entitled to recover the per 
diem named. 

In this case you have a valued policy 
for total cessation of operations, and 
no reference to profits, fixed charges, 
etc. The adjustment is controlled en- 
tirely by the second paragraph, which 
states plainly how a partial loss shall 
be arrived at, viz., that it shall be such 
proportion of the full daily liability as 
corresponds with the percentage of re- 
duction in operation. 





P. F. Grove Swings Deal 
The Washington “Herald” prints this 
story: “An insurance contract was 
closed this week through Paul F. 
Grove, a broker, which gives an auto- 
mobile ingurance company more than 
$30,000 in local premiums and about 

$20,000 in premiums elsewhere.” 
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Binders effected on Business Throughout the United States and Canada 
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EQUITABLE FIRE & MARINE INSURANCE CO., 


of Providence 
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JACKSON -SMITH AGENCY 


General Agents 
PREFERRED ACCIDENT INSURANCE CO., of New York 


Metropolitan Agent Automobile Department 
EQUITABLE FIRE & MARINE INSURANCE CO., of Providence 


City Surety Agent 
HARTFORD ACCIDENT & INDEMNITY CO., of Hartford 
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Insure Liberty! 
@ Buy Liberty Bonds 


“The Leading Fire Insurunce Company of America”’ 
ETNA INSURANCE COMPANY, HARTFORD, CONN. 
{ WM. B. CLARK, President 














THE HUMBOLDT FIRE.INSURANCE Co. 


Conservative -- Sound -- Progressive 
Statement January 1, 1918 












ses ASSET LIABILITIES 
Stocks ee Bonds...... pa 302,499.50 SED Scccceaadesenttrsinexeutendd $ 300,000.00 
Real Estate ‘............ y 103,540.90 Unadjusted Losses .............. 93,290.82 
= = — — —_—. ietabe rer} ED  Keuiediodersocvt-cncetreaass 1,024,694.02 
nter ue an ccrued...... 915. 
yp escalated 2. Other Liabilities ................ 28,500.00 
Agents’ Balances ................ 180,375.54 SO TEE ovendscesvescesencone 304,131.20 
oe errr 32,643.75 
Re-insurance Losses Due from 

Other Companies .............. 858.52 

$1,750,616.04 $1,750,616.04 
A. H. TRIMBLE, President 
EDWARD HEER, Vice-Pres. & Secy. F. W. SCHRATZ, Asst. Secy. 








Firemen’s Insurance Co., Newark, N. J. 


January 1, 1917 

. -$1,250,000.00 

. -$2,449,322.25 
.$3,699,322.25 


Cash Capital 
Net Surplus ... mines 
SURPLUS TO POLICYHOLDERS. 


DANIEL H. DUNHAM, President 
JOHN KAY, Vice-President and Treasurer A. H. HASSINGER, Secretary 
NEAL BASSETT, Vice-President J. K. MELDRUM, Assistant Secretary 


























Greater Capacity for Local Agents 








Use our unlimited capacity and wide experience for placing additional 
business beyond the capacity of admitted companies. 


We can place for you as high as $150,000 on a single risk with immediate 
binders. Guaranteed Underwriters at Lloyds. 


MARSH & MCLENNAN 


19 Cedar St. 1615 California St. 201 Sansome St. 107 S, Fifth St. 


NEW YORK DENVER SAN FRANCISCO MINNEAPOLIS 
901 Ford Bldg. 314 Superior St. 17 St. John St. 23 Leadenhall St. 
DETROIT MONTREAL LONDON 


‘‘The Best there is in Insurance Service’’ 
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Associated Mutual 
Agency Incorporated 


B. J. ALLEY, Manager 


68 William St., New York 


Exceptional. Facilities for Writing 
Business Throughout the United States 
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G. C. Owens Promoted 
by Globe & Rutgers 


MADE AN ASSISTANT SECRETARY 








Founded Marine Department of Com- 
pany in 1914—Had Previously 
Been Marine Agent 





At the annual meeting of the board 
of directors of the Globe & Rutgers 
Fire Insurance Co. on Tuesday George 
Caryl Owens, manager of the marine 
department of the Company, was made 
an assistant secretary. 

Mr. Owens founded and became 
anager of the marine department of 
the Globe & Rutgers on April 1, 1914. 
He had previously been marine agent 
ci the Company for three years. 

Mr. Owens started his business career 
in the fire insurance department of 
the J. S&S Frelinghuysen office in 1906 
immediately after his graduation from 
Columbia University. He continued in 
this department for five years when 
he took over the marine representation 
ol the Globe & Rutgers. He has made 
a remarkable reputation on the Street 
in a short time. 





GET EQUITABLE FOR AUTOS 


The Equitable Fire & Marine, of 
Providence, this week appointed the 
Jackson-Smith Agency as metropolitan 
agents of the automobile department 
of the Company. The Jackson-Smith 
Agency now acts as general agents for 
al' lines of the Preferred Accident and 
city surety agents of the Hartford Ac- 
cident & Indemnity in addition to the 
above appointment. 





HOME’S SPECIAL AGENCY CHANGE 

The Home of New York this week 
announced several changes in its New 
England special agency representation. 
Henry CC. Seydel, of New Haven, has 
been made State agent for Rhode 
Island and Connecticut, succeeding Elli- 
ott G. Beardsley, who has been appoint- 
ed special agent of the London Assur- 
ance. B. H. Hegner, who has been 
inspector for Eastern New York, Ver- 
mont and New Hampshire, has been 
appointed special agent to assist Mr. 
Seydel. 
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JOHN E. KING APPOINTED 





Is General Agent of Atlantic City Fire 
—Company to Increase Capital 
and Enter New York 


The Atlantic City Fire has appointed 
John E. King, who has resigned as un- 
derwriting manager of the James J. Bo- 
land Co., Inc., effective May 1, as gen- 
eral agent for the writing of business 
throughout the United ‘States and 
Canada. 

The Atlantic City Fire is planning 
to increase its capital from $100,000 to 
$200,000 and its surplus to $215,000, be- 
fore July 1 and when this is accom- 
plished the Company will apply for ad- 
mission to New York and Pennsylvania, 





The Fire Brokers’ Association of New 
York has now changed its name to the 
Fire, Marine and Liability Brokers’ 
Association of the City of ‘New York. 





Deposit Capital 
Surplus 





Manager 








NORWEGIAN GLOBE INSURANCE 
COMPANY, Limited 


REINSURANCE ONLY 





Condensed Financial Statement as of December 31, 1917 


ASSETS 
Bonds (Insurance Department Valuation)..............+. $1,878,040.00 
Cash in Banks and in hands of Trustee.............+-++- 164,194.22 
Premiums due (subsequent to Oct. Ist, 1917)............. 439,927.15 
Pe ee er ree eT nt oe re re hee 16,431.36 


LIABILITIES 
PAE ono xk cca eden se cdaesesanneedeer ore $ 319,429.77 
” © TE, TOD boc is Kivscccecardasowes 834,790.97 
x a: Clti‘(‘(“‘(“‘(‘éééC RO rT ee en re 110,910.90 
i © BA Ry SOON. 6 oon vi 5s 6 0.6 abs enge cue 74,252.93 


Sidhe bw 0. oleig $800,000.00 


eon rE ee ee 1,159,208.16 


eeoeceereeeeesceeceeeeoeeseeeee 


Surplus to policyholders........... 





UNITED STATES BRANCH 
Eighty Maiden Lane, New York City 


ROBERT VAN IDERSTINE A. S. BOYD W. J. DORMER 
Asst. 


TELEPHONE—JOHN 5410-5411 








$2,498,592.73 


359,208.16 


$2,498,592.73 


Manager Attorney 


MARINE ORGANIZATION PROPOSED 


Notice has been filed at Albany, N. 
Y., of intention to organize the States 
Fire & ‘Marine Insurance Company. 
The notice of intention is signed by 
Herrmann B. Washington, Joseph C. 
Maneely, Martin Pope, Robert Allen, 
benjamin Miller, Frederick Karstens, 
Charles TT. Pridmore, Charles M. 
0’Keeffe, Fred Leder, David A. Davies, 
Charles H. May, Joseph W. Corbet, 
frank Sowers. Organization has not 
gotten beyond this initial stage. 


Franklin Wentworth, the Boston fire 
prevention expert, is in town. 


Criticises German 
Company Measure 


DE ROODE WRITES McADOO 





Calls Towner-Gardner Bills “Piece of 
Camouflage”— Assistant Secre- 
tary Love’s Views 





Holger de Roode, of Chicago, secre- 
tary of the Life Members of the Fire 
Underwriters’ Association of New York, 
who was in New York this week to 
see his daughter off to Burope, where 
She will be with the Red Cross (his 
son is a lieutenant in the French Ar- 
my), has written a letter to Secretary 
McAdoo about the TownerGardner 
German companies’ liquidation measure 


in which he sharply criticises the 
legislation and also the managers of 
the German companies. Mr, de Roode 


calls the bills “a piece of camouflage, 
because the orderly liquidation of the 
outstanding these enemy 
insurance companies can very well pro 
ceed under the existing statute, with 
every possibility remaining for equita 
ble adjustment, eventually, along the 
lines of honest commercial procedure, 
in event of a resumption after the war 
ol business relations.” 


Mr. de Roode has received a letter 
from Assistant Secretary of the Treas- 
urer Love, giving the following as the 
reasons for the New York legislation: 

The object of the bill is to enable the Alien 
Property Custodian to realize on the assets 
of some of the German companies in a shorter 
time than he would be able to if the 
panies continue their liquidation by running 
it through a period of years. The Secretary 
has consented to the measure, having received 
guarantees that the companies will be 
liquidated if the stock is not disposed of to 
bona-fide Americans within limited 

A hearing on the bill will be 
in Albany May 1. 
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Chubb on Future. 


of Marine Insurance 


FALLING OFF AFTER WAR 








Country Now Has Sufficient Capital for 
Every Need, Says Prominent 
Underwriter 





Hendon Chubb, of Chubb & (Son, and 
chief adviser of the War Risk Bureau, 
discussed the development of Amer- 
ican merchant marine insurance before 
the Fifth National Foreign Trade Con- 
vention at Cincinnati last week. In 
discussing the disadvantages American 
marine insurance has, when considered 
in relation to the leading foreign mar- 


kets,,he said: 

First.—Regulation and Taxation, Our 
principal competitors in the past were 
English and German; England follow- 
ing her traditional policy, has allowed 
ler insurance companies to operate 
practically with no hampering restric 
tions and subjected them to a low 
rute of taxation. Germany, believing 
in Government control and regulation, 
yet recognized the conditions under 
which marine insurance must be con- 
ducted and made an exception when 
it came to the regulation of transport 
insurance and allowed companies so 
engaged to operate practically without 
restrictive regulation. This country 
has left this matter to the States to 
control and with a few exceptions the 
riatter has been viewed from the same 
point as fire insurance and without 
recognizing the essentially different 
conditions under which the two classes 
of business are conducted. As a result 
American marine insurance companies 
who, because of the nature of the busi- 
ness and the fact that either shipper 
or consignee can insure, must be in 
competition with the insurance mar- 
kets of the world, are not only subject 
to regulation, but they are subject to 
‘ regulation by every State in which 
they do business, each State having 
different laws and regulations, some 
centradictory, and they are subject to 
taxation which is higher than that their 
foreign competitors have to meet and 
in some cases, by reason of this mul- 
tiple control by different States, double 
taxation. As an illustration: An Am- 
erican company insuring $100,000 on a 
steamer at a rate of 5 per cent. would 
be taxed approximately $125, whereas 
the tax paid on the same transaction 
in England would be $25. While this 
is a fair and usual example as an il 
lustration of hull insurance, yet it 
should be noted that on cargo business 
the comparison does not as a rule work 


out) nearly so unfavorably for the 
American company. - 

Second.—Volume of Business. The 
most staple of business in marine in- 
surance is that of the hulls of vessels; 
the reasons for this are easy to under- 
stand. The insurance on the hull is 
a steady liability during the whole 
yeat; a vessel may carry a valuable 
cargo outward and return with none, 
or with that of @ low value, but the 
value insured on that hull is the same 
going and coming; it is a constant. 
Now in the immediate past, the rela- 
tive amount of American tonnage avail- 
able for insurance has been much less 
than that offered to the underwriter# 
of competing insurance ‘markets, and 
it has had the added disadvantage that 
it has been confined to vessels en- 
gaged in Hmited trades and thus offer- 
ing less spread of hazard. 

Diversity of Hazard 

Third.—Diversity of Hazard. In ad- 
dition to the advantage which the for- 
eign markets have through a stable 
and diversified premium income from 
the insurance of their vessels in for- 
eign trades, the more important ma- 
rine insurance companies of other 
countries have by the development of 
extensive agency systems established 
themselves in all parts of the world. 
In this way they have secured some 
share of the premium income of almost 
every trade. 

Expansion 

Fourth.-The great expansion has 
come suddenly and we have relatively 
fewer trained men to handle a form 
of insurance requiring very special 
training and knowledge. 

The first of these difficulties can be 
met only by. the recognition by the 
States of the interstate character of 
marine insurance and by either the 
surrender of their authority over it to 
the Federal Government or by their 
ucopting, uniform: and intelligent laws 
dealing with this subject, laws drawn 
after consultation with experts under- 
sianding the conditions. The State of 
New York has under its last three 
Superintendents of Insurance made a 
considerable improvement in this par- 
ticular, and could well take the lead in 
an attempt to have the \States deal 
with this in a uniform and construc- 
live way. 

Assistance from Government not 

Needed 

American marine insurance, in my 
opinion, does not need assistance from 
tne Government, but it should not by 
action of the Government be placed at 
a disadvantage with the markets it 
cempetes with, nor should the Amer- 
ican shipowner or shipper be able to 
plate his insurance, as he can at pres- 
ent, in competing foreign markets with- 
cut being subject to the same taxa- 
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tien to the State that the American 
insurance company would have to pay. 

The second difficulty is harder to 
suggest a remedy for. Our merchant 
tennage is increasing rapidly, but it 
is increasing with Government owned 
ships, and those not owned by the Gov- 
ernment are mostly under requisition 
charter. 

The United States Shipping Board 
has taken a broad view of the situa- 
tion, and the marine insurance on 
requisitioned ships has not been dis- 
turbed by their action. But not only 
the new vessels specially constructed 
by the Government, but the vessels 
that were building for private owners 
are now Government owned, and on 
these no insurance is carried. Con- 
sidering the number and uniformity of 
value of these vessels 1 can see no 
reason why the Government’ should 
insure them, except that thereby it 
will foster a marine insurance market 
for after the war. But as a war meas- 
ure this does not seem advisable. It 
is one thing not to destroy an existing 
agency, it is another to foster one, and 


for my part, I believe the conduct of 
the war is so vital that little time 
should be taken from it to consider 
alter-war effects. Following the war 
it is to be expected that the mercan- 
tile marine will be under operating 
conditions that will again require ma- 
rine insurance. 
Question of Foreign Agencies 

The third difficulty is the question 
of foreign agencies. This I do not 
consider so important. It has been 
argued by many that our failure in the 
foreign agency field has been due to 
the fact that our foreign banking fa- 
cilities has been limited; This is pos- 
sitbly in a measure true, but I do not 
myself consider it. anything more than 
a contributory factor. Another reason 
bas been that our market here has 
been under the first two handicaps 1 
have referred to. Hampered in this 
way and engaged in competition with 
other markets for the insurance of the 
g-owing. foreign trade of this country 
the American companies have given 
litle attention to the foreign agency 
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CASUALTY AND SURETY NEWS 


Would Placate 
Doctors In Rating 


MANUAL COMMITTEE PROBLEM 





Views of Health and Accident Under- 
writers on Hazards Among 
Physicians and Surgeons 





Trouble in plenty has been given the 
nianual committee of the Health and 
Accident Underwriters Conference by 
the Physician and Surgeon Schedule. 
There appears to be such variance of 
ideas on the proper classification for 
such risks that it is very difficult to de- 
cide definitely just what should be done. 

Some underwriters claim that physi- 
cians are far better risks for accident 
insurance than surgeons because they 
are not exposed to the same septic 
poisoning hazards, and, furthermore, 
because many trivial injuries which 
cause only temporary disability to 
physicians result in total disability to 
surgeons. Other equally prominent un- 
derwriters argue exactly the other way. 

Some claim that the high ratio on 
physicians is due more to moral hazard 
than occupational hazard, and that, as 
a rule, doctors are the biggest cowards 
on earth when they themselves become 
sick or injured and, as a result, usually 
suffer unusually long periods of dis- 
ability. 

Now Over-Classified 

A majority of underwriters agree that 
physicians and surgeons are not entitled 
to a better classification than “B” Ordi- 
nary ($1,000-5 for $8.50 annual pre- 
mium), but for competitive reasons 
many of them are willing to compro- 
mise on either an “A” classification or 
an “Extra Preferred” classification. 
One underwriter raises the unique point 
that we should regard the natural feel- 
ings of physicians and surgeons them- 
selves; that they are first class risks 
for accident insurance, and as the com 
panies must depend upon them to a 
great extent in making examinations, 
etc., we should avoid the possibility of 
offending them in fixing our classifica- 
tions. 

In other words, we should over- 
classify physicians and surgeons and 
consider the over-classification as a 
mild form of graft which must be en- 
dured. The experience of practically 
all companies indicates that physicians 
and surgeons are now grossly over- 
classified. In fact one large company 
writing over $2,000,000 accident and 
health business annually reports 85.7 
per cent. weekly accident indemnity 
loss ratio on physicians and surgeons 
and this experience is not particularly 
exceptional. 

As viewed by R. Perry Shorts, chair- 
man of the manual committee, it is now 
a question of whether or not the com- 
panies have the nerve to take the bull 
by the horns and classify these risks 
where they belong, without fear and 
without favor. Personally, he consid- 
ers it the rankest kind of discrimina- 
tion and in direct violation of the spirit 
of the laws of the various States to 
use a different yard stick in measuring 
the premium for a doctor than is used 
in measuring the premium for any 
other risk or class of risks. 

Conference Manual Revision 

During the past two months the 
manual committee has spent all of its 
time and efforts in the direction of 
completing its investigations of the 
various industries and getting in the 
hecessary reports from the large num- 
ber of investigators throughout the 
country who are assisting the commit- 
tee in its work. A great deal of time 
has also been spent to the end of get- 





ting in the statistics from the various 
companies showing their claim ratio 
experience by occupations. The idea 
has been to get all of this information 
on hand before attempting to proceed 
further with the actual construction of 
the new Conference Manual. 

As all of this work is now being 
rapidly completed, it is expected that 
rapid progress will be made from this 
time on in the construction of the new 
Manual schedules and the whipping of 
the various new ideas into definite 
shape. 


TOLD TO QUIT BUSINESS 





Mayor Smith, of Philadelphia, Fast 
Obtaining Monopoly of Bond- 
ing Lines 


Demand has been made upon Thom- 
as «B. Smith that he either give up 
the bond business or the mayorality of 
the City of Philadelphia. “Mayor 
Bondsmith,” as he is called by the 
“North American” of that city, owns 
80 per cent. of the stock of the Thomas 
P Smith Company, which received 
more than 70 per cent. of the bonding 
business of the city in the six months 
ended January 1, 1917. Mr. Smith rep- 
resents the National Surety. 

The demand upon the mayor was 
contained in the minority report filed 
in Common Council by the committee 
which heard testimony upon the may- 
or’s activity as head of the bonding 
cecncern. The mayor says he can see 
nothing wrong in conducting his bond- 
ing business as he does. It is claimed 
that when he became mayor he had 
seventeen per cent. of the Philadelphia 
honding business. Now it is seventy- 
five per cent. The mayor denies that 
his firm receives 35 per cent. commis- 
sion and says that he does not believe 
it is as much as 30 per cent. 


COMPANY TO HAVE HOSPITAL 





Manufacturers’ Liability Buys Land in 
Jersey City for Improve- 
ment 


The Manufacturers’ Liability Insur- 
ance Company of New Jersey has pur- 
chased the five-story brick building at 
37 Montgomery Street, the single-story 
building at 107 Greene ‘Street and the 
two lots at the southwest corner of 
Montgomery and Greene Streets, Jer- 
sey City. The two buildings sold were 
for years the home of The Jersey 
Journal. 

The purchasers will alter the Mont- 
gcmery Street structure and turn it 
into an office building for their own 
exclusive use. The Greene Street 
huilding will be made over into a hos- 
pital for the treatment of injured 
workmen. 





SENATOR WEEKS TO TALK 
Senator John W. Weeks will address 
the Insurance Society of Massachusetts 
at its annual dinner at the City Club, 
Roston, April 27. 
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Residence theft insurance at one-third the former 
This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence Theft 
Policy. Regular rate of brokerage commission paid. 


General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


New York Claim 
Men Organize 


RALPH MARDEN IS PRIME MOVER 





Spirit of Co-Operation to Be Fostered 
Among Accident and Health 
Adjusters 





Organization of the Accident & 
Health Claim Association of New York 
was completed at a meeting Wednesday 
night. The officers are ‘Ralph Marden, 
of the Employers’ Liability, chairman; 
Thomas P. Trevvett, Commercial Trav- 
elers, Utica, vice-chairman; A. A. La- 
Duke, Hartford Accident & Indemnity, 
secretary-treasurer. 

The dues are $1 a year and any per- 
son is eligible who is on the claim 
department staff of a company operat- 
ing in the (Metropolitan District. 

Promoted by Ralph Marden 

Ralph Marden was the prime mover 
in organizing the claim men. ‘The idea 
is to have an informal society for the 
purpose of becoming better acquainted 
and to discuss experiences and proce- 
dure in handling unusual and difficult 
claims, the general object being to re- 
sult in increased knowledge for mem- 
bers, unanimity of action under new 
and improved conditions, and the wel- 
fare of the companies. 

William B. Mann, of the Massachu- 
setts Bonding, gave an illuminating 
talk on the need and good results of 
co-operation. Mr. Marden’s remarks 
on the objects of the society were full 
of good material. 

The first meeting will be held in 
June, when Mr. Marden will read a 
paper. 





A. A. LaDuke, of the Hartford Acci- 
dent & Indemnity is suffering from in- 
juries received in an automobile acci- 
dent. 
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AUTO CONSOLIDATION 


Joint Committee Named—To _ Investi- 
gate All Phases of the 
Business 


As at present constituted the joint 
committee chosen to investigate alf 
phases of the automobile insurance 
situation is composed of the following 
divisions: Board of referees, R, 8. 
Keelor, United States Casualty; H. G. 
B. Alexander, Continental Casualty; C. 
Hi. Neely, Ocean Welfare Committee; 
John T. Stone, Maryland Casualty; T. 
Kk. Gaty, Fidelity & Casualty; Charles 
H. Holland, Royal Indemnity. The au- 
temobile committee is composed of the 
Travelers, Aetna, Employers’ Liability, 
Maryland Casualty and the Ocean, Nu- 
merous sub-committees will be appoint- 
ed until the organization is complete, 
when it will embrace every branch of 
insurance in any way interested in the 
automobile business. Automobile insur- 
ance has developed to such an extent 
that the present facilities for handling 
it through bureaus is believed to be * 
entirely too limited, and there is need 
for closer co-operation all around, 


A Voice From the Trenches 


Writing from France under date of 
February 22, Ernest J. Kluge, branch 
manager at Providence for the National 
Workmen's Compensation Service Bu- 
reau, says in the course of a letter to 
his friends in the home office: “We 
have progressed considerably since I 
last wrote, and while I have a moment, 
thought you'd be interested to know 
that the Bureau is now represented up 
where ‘the iron apples fall,’ as some 
of the men in my company say, and 
where excitement is somewhat fre- 
quently the keynote. It would be su- 
perfluous and merely repetition for me 
to narrate at length the things we are 
doing and seeing, but I might say that 
it is really worth while to be working 
with our objective in plain view. The 
men are certainly ‘there,’ every last 
one of them, As gas officer for my 
regiment, I’ve also had rather more 
opportunity than most to see the sights 
up here—the ruined villages, cut fruit 
trees, and other sights which sadden a 
naturally peaceful man. I think fthat 
no self-respecting American could come 
here and not mean to do his damndest. 
We do get a little recreation and are 
treated each day to the bickerings and 
squeals of our fellow boarders, the 
mice and rats. They are certainly bold 
ones. Thus far I’m glad to say I've 
not made the intimate acquaintance of 
the well-known ‘white ones with big 
black spots.’ Ernest J. Kluge, 2nd Lt., 
Co. F, 101st Engineers,.A. EB. F.” 
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Life Insurance Men and the Federation 


(Continued 


quence of which would be to ultimately 
transform this, the third greatest busi 
ness in the country (and the one on 
which all other commercial activities 
are almost wholly dependent) into a 
political plaything, is it not vitally im- 
portant to all of the people that the 
white light of publicity be turned on 
the “origin, nature and effect” of the 
proposal? 

Conflagrations Have Small Beginnings 

“But,” says someone, “nobody is sug 
gesting any such sweeping proposal. 
Only the casualty business is under 
serious attack.” Yes, and once upon a 
time, not so long ago, little Belgium 
alone was receiving the full force of 
a blow which to-day is staggering the 
Allied world! Conflagrations of all 
kinds usually have small beginnings. 
Given a spark and enough combustible 
material, together with sufficient wind 
from the right quarter and things are 
apt to happen which necessitate sound- 
ing a general alarm. But right here let 
it be clearly understood that the social- 
ist agitators for State insurance didn’t 
pick out the workmen’s compensation 
line for their adventure because it was 
the simplest or best standardized form 
of underwriting extant, or the one 
which political officeholders could most 
easily experiment with, for there are 
admittedly no more complex and puz- 
zling actuarial problems known to the 
insurance world than those presented 
by that hazard. They hit upon it, in- 
stead, because it was the third, rather 
than the first, in size of the principal 
branches of this great business and be 
cause they believed it more poorly forti- 
fied against attack than the more im- 
portant fire and life branches. They 
merely followed the lines of least re- 
sistance without for a moment taking 
their eyes from the ultimate goal. 

But time and space forbid any ex- 
tended argument along these lines. The 
purpose of this article is merely to give 
a rough sketch of the sort of vehicle 
which to-day stands ready, with steam 
up, for the use of the life, as well as 
the fire and casualty men. It is a 
vehicle which has been thoroughly tried 
out on some mighty rough roads and is 


, still good for a lot of mileage. Why 
can’t we all get aboard? The fare is 
r'diculously low—only $2 a year—and 


the “going” ahead is likely to be mighty 
poor for those who insist upon walking. 


THE MINNESOTA SITUATION 
By E. A. Sherman, Secretary Min- 
nesota Federation 


The insurance men of Minnesota were 
quick to follow the lead of their breth- 
ren in Ohio and establish an Insurance 
Federation organization. A meeting 
was held in Minneapolis September 11, 
1914, being addressed by certain ORio 
insurance men who had taken a leading 
part in bringing the Federation move- 
ment to life. They explained the plan 
and situation, and the result was the 
formal organization, on that date, of the 
Insurance Federation of Minnesota. 

The membership, at the start, consist- 
ed largely of Minneapolis, St. Paul and 
Duluth insurance men, with a scatter- 
ing from the smaller cities and towns 
of the State. The life men were well 
represented in the initial organization, 
Messrs. Horner, Timberlake, Miller, 
Meyers, Stevenson and other prominent 
life underwriters of the State from the 
start taking a deep interest in the Fed- 
eration movement. 

Membership in Every Community 

In its nearly four years of existence 
the Insurance Federation of Minnesota 
has grown, until to-day its members are 
to be found in every county in Minne- 
sota. The organization work now under 
way gives promise by January 1, 1919, 
of a membership in every community 
in Minnesota where insurance is writ- 
ten. The Federation is, in a sense, a 


from 


page 2) 
“grass roots” organization, with a 
“hand picked” membership—a _state- 


ment which is confirmed in part by the 
fact that at the present time more than 
eight hundred of the banks in Minne- 
scta are loyal and enthusiastic mem- 
bers, and this number is being added 
to daily. 


The Insurance Federation of Minne- 
sota has but one plank in its platform 
and that is to definitely and system- 
atically oppose any and all efforts to 


make the State an underwriter of in- 
surance hazards of any description. 
Three measures providing for compul- 


sory and monopolistic State insurance 

one of them covering health and life 
insurance for certain classes of em- 
pioyes—were introduced in the 1917 
session of the Minnesota Legislature. 
These bills were strongly championed 
by the Socialistic Labor element and it 
was only after a spirited contest which 
extended over the entire legislative 
period, that the measures went down 
in defeat. All conversant with the 
situation agree that State insurance 
would be the established policy in 
Minnesota to-day but for the system- 
atic and successful work done by the 
Insurance Federation through its State- 
wide membership and efficient organi- 
zation. 

Close Touch on Legislation 

As a by-product of its legislative 
duties, the Insurance Federation kept 
in close daily touch with all legislation 
affecting the business of insurance in 
any degree. In the 1917 session of the 
Minnesota Legislature a total of one 
hundred and four insurance bills were 
introduced—most of them being of the 
unsatisfactory variety. Each one of 
these was card indexed, and closely 
followed throughout the session. Copies 
of all insurance bills were secured 
within twenty-four hours of introduc- 
tion and were promptly placed in the 
hands of the men representing the 
various branches of the business. The 
progress of each measure was promptly 
recorded on the proper index card, all 
legislative hearings on insurance bills 
were announced in advance to the par- 
ties at interest, and in every manner 
possible the Insurance Federation of 
Minnesota justified its existence by 
real, tangible, resultful service to all 
branches of the insurance business. 

Within the past two years a new 
element, which threatens the entire 
fabric of insurance, has been rapidly 
acquiring headway in Minnesota and 
the entire Northwest. This is the 
Socialistic Non-Partisan League, a 
farmers’ Organization which has as its 
object the establishment of many State- 
operated, paternal-form-of-government 
schemes, especially calculated to bene- 
fil the agricultural classes. 


The Non-Partisan League 

A Non-Partisan League membership 
of approximately 50,000 has already 
been secured in Minnesota, each mem- 
ber paying sixteen dollars for a two 
years’ term. These members have been 
secured under the promise that the 
League will embark on a State-owner- 
ship program and at the Non-Partisan 
League State Convention, held in St. 
Paul the last week in March, a com- 
plete State ticket was named and a 
platform was adopted which declares 
among other things for State insurance 
in all branches of the business. This 
plank, as originally drafted, called for 
“State life insurance, State health in- 
surance and accident insurance, and 
State compensation insurance,” in the 
order named; but in the final adoption 
all individual mention was dropped, 
and a general blanket State insurance 
declaration was made, 

The Socialistic Laborites of the cities 
took part in this convention and were 
accorded their fair share of the nomi- 
nation and platform honors. It was 
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this Socialistic bunch that was behind 
the attempt to force State insurance 
legislation through the 1917 Minnesota 
Legislature, so there need be no ques- 
tion as to the genuiness of the issue 
now confronting the insurance frater- 
nity in Minnesota. This same situa- 
tion, in greater or less degree, applies 
in many of the States of the Northwest. 
The Non-Partisan League is in absolute 
control in North Dakota, and is rapidly 
becoming a factor in South Dakota, 
Nebraska, Kansas, Wyoming, Colorado, 
Montana, Idaho, Washington and Ore- 
gon. Organization work is also now 
under way in Iowa, Wisconsin and 
other States. 

The question which now confronts 
the insurance men of Minnesota is that 
oi business existence. There is noth- 
ing indefinite about it. The Non-Parti- 
san League-Socialistic-Labor State in- 
surance cards are on the table, and it 
i> up to the insurance men to justify 
and defend their calling, or go out of 
business. In this contingency the in- 
surance men of Minnesota have not 
been slow to act. ‘They realize that 
only concerted, united action by all 
branches of the business, through the 
Federation, will make possible the nec- 
essary result. The past few months 
have witnessed marked activity in In- 
surance Federation circles in Minne- 


sota. The life underwriters have been 
especially interested. Meetings have 
been held under the Minneapolis and 
Duluth Life Underwriters’ organiza- 
tions, resulting in affiliation of the com- 
plete membership of these two excel- 
lent organizations with the Insurance 
Federation. A similar meeting will un- 
doubtedly be held in the near future 
with the St. Paul Life Underwriters, 
while the individual insurance men of 
al) kinds in all sections of the State 
are being reached by personal inter- 
view as rapidly as possible. 

Those interested in all forms of 
legitimate insurance in Minnesota—the 
buyers as well as the sellers of insur- 
ance, are vitally interested in our pres- 
ent situation and realize the necessity 
for united, untiring effort, if right busi- 
ness conditions and a genuine “greater 
Minnesota” are to be maintained. 


(Continued on page 19) 
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to eat lobsters 
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Whole cold lobster 65c. 
Whole broiled lobster 75c. 
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SHOULD LIFE MEN CO-OPERATE 
WITH THE FEDERATION 
By Byron H, Timberlake 

General ‘Hancock 
to be a local issue. 

Perhaps the Federation is a_ local 
issue! 

The misnamed Non-Partisan League 
threatens to sweep the State elections 
this year in Minnesota, as ‘t did in 
North Dakota at the last election. The 
Federation, composed of insurance users 
and insurance sellers is the best 
organization in the State to oppose the 
League, or to secure from candidates to 
the Legislature advance statements as 
to their position on State insurance 
legislation 

The objective of the League is the 
revenue collectible under the laws of 
the State. and “Insurance’’—including 
fe was the first item named in their 
piattorm as a fit target for their first 
offensive in their drive for changes in 
cxisting laws 

The League proposes to give the 
Siate a monopoly of the insurance busi 
ness, including a voice in the distribu 
tion of the vast reserves and other 
funds now held by insurance companies 
to redeem their outstanding contracts 
Special levies on “wealth” are to be 
made to meet maturing obligations 
when required. There is no place for 
any insurances company now authorized 
ty do business, under such a program. 

Object of the Federation 

The object of the Federation is. to 
scientifically sift out and leave by the 
wayside the would-be law makers who 
think the State should have a monopoly 
of the insurance business When the 
legislative sessions open the Federa- 
tion will stand by, or take the desk, 
and see that all insurance bills are 
promptly carboned to the insurance di 
vision affected by each bill. It will also 
have at its call the largest and most 
diversified list of practical men, whose 
facts and logic cannot fail to reach 
some members of the insurance com 
mittee, if those members have not been 
pledged in advance of their election to 
the socialistic State jnsurance program. 

Where are some insurance mento-day, 
who once thought the Federation a 
local jssue? 

Perhaps the German drive on Amiens 
and Paris is a local issue! 

There are men who think that life 
insurance is in no danger from. the 
wave of socialism, whose roar can b 


declared the tariff 


heard, at intervals at least, above the 


din of battle. They think that life in 
surance is immune to the dangers 
threatening other forms of insurance. 

There are those who thought the 
United States was in no danger of get 
ting into the war! That there was no 
danger of Russia making a separate 
peace! Of what value is “pride of 
opinion” to them now? 

Need of Complete Organization 

The life men have fought and won 
Zreat battles, for the benefit of man 
kind, fighting alone; particularly the 
members of the National Association 
and of the associations of the big East 
ern cities But the work they have 
done, great as it was and successful as 
it was, has been with members of legis 
laiures after their election. 

Those men were not elected on a 
socialistic platform They were more 
or less open minded and not bound by 
pie-campaign pledges. The life men of 
ithe nation have not, in organized 
fashion, tried to secure the election of 
certain men to legislatures of the sev 
eral States, nor cause the defeat of 
others. The life men of the country 
are not now equipped to handle such 
an undertaking. The Insurance Federa- 
tion of Minnesota, and some other 
States, is so equipped. 

Now, suppose there should be gen- 
eral agreement, among the most ex- 
perienced men and best judges, that a 
Campaign at the polls in favor of those 
candidates to the State legislatures who 
are not pledged to the support of State 


insurance measures, or who are pledged 
against such measures, is imperative. 
Who will then say that the life men 
should stand aside and “attend to their 
own knitting’? 

Even if one should think that policy 
the best way for us to curry favor with 
the drifting majority or a powerful 
minority, and thus the better enable us 
to “pull our own chestnuts out of the 
fire,” would it measure up to our ideals 

to the high ethical standard we pro 
fess—and would we not incur” the 
danger of isolation later, when we our 
selves might need help? 

Should Join the Federation 

We believe that local and State as 
scciations of life underwriters will do 
well to align themselves with the Fed 
eration, and co-operate with that or- 
ganization by becoming members; and 
thus give to the cause it represents the 
dcuble benefit of increased member 
ship, with the attendant moral support, 
as well as a small financial stimulus. 
The National Association is built up 
from and by the local associations, and 
when the war is over we may be glad 
to have the Federation membership co 
operate with us. We believe that as 
fast as there is need for the work the 
federation is doing, in any State, the 
Federation will be there to do that 
work; and that the local associations 
of life underwriters will join and co- 
operate in that work, as soon as they 
understand the true mission of the 
Federation. 

A PLEA FOR CO-OPERATION 

By Warren M. Horner 

The articles of Messrs. Gray, Sher 
man and Timberlake on the Insurance 
Federation movement are so logical in 
statement and clear indiction as to 
make anvthing from me unnecessary 
and superfluous 

Nevertheless, I deem it a_ privilege 
and duty to respond to your request to 
drive another peg 

For the benefit of life men over the 
United States, I will say that these men 
speak with the voice of authority. 

Personalities of Gray, Sherman and 

Timberlake 

Fred L. Gray, a leader in the move 
ment, is a national figure in casuall 
and kindred branches of insuran 
with a great field record in personal 
accomplishment and organization build 
ng Moreover, he is a man of unusual 
intellectual attainments in economi 
and industrial affairs 

Whenever I talk with Kk. A. Sherman, 
State secretary of the Federation for 
Minnesota, I wonder how we secured 
se strong a man He is one of those 
individuals who knows this job and 
possessed of a quiet, but forceful, per 
sonality, which commands respect alike 
from opponents and supporters His 
service to allied insurance interests 
during the last meeting of Minnesota 
law makers was a great achievement 

Most all the life men know Byron H 
Timberlake, college graduate, with a 
generation of honorable successiul 
agency experience; State legislative ex 
perience in both Houses, with a lone 
line of service to the life insurance 
fraternity and the people at large; a 
man equipped in capacity and mentality 
to cope with National affairs 

So life men and women everywhere 
officers in the home offices, agents in 
the field, members of national and loca 
organizations should read, re-read and 
then study these three articles, then 
reflect and then join the Federation 

The Four Isms 

The four Isms soishevikism, I. W 
W. Ism, socialism and anarchism—are 
abroad. A mere child can see that a 
readjustment along political and indus 
trial lines is inevitable. 

Wild radicalism must be met by co 
ordinated effort with intelligent liber 
alism. 

It is not surprising that a movement 
so new and ramifying as the Insurance 
Federation should have lost caste at the 
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start in some quarters through state 
ments of individuals of the loqua ul 
flamboyant type, but this has nothing 
to do with the sanity and moral fibre 
of the whole movement, which is im 
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NEW AUTO LOCKS LISTED Moore, 92 William Street The rulings 
During the past year a number of cover flat car sizes, show case plates 
motor vehicle locking devices have et free of frames, bent glass, large 
been added to the list and approved s:7es, plates larger than those given 


by Underwriters’ Laboratories The in manuals, wall case doors, outside 
list follows: Transmission locks, Paige, show cases, replacement of a large light 
Detroit steering wheel, Mueller Reli- bY smaller plates of equal area, awn- 
ance Company, Chicago; Moss com- ings and canopies, Carrara glass 

bination, General Patent Manufactur - 
ing Company, Chicago; U. S. safety You can make more friends through 
t" S. Auto Lock Company, Chicago; your business than business through 
icnition locks, single circuit, Goodrich your friends,” says an exchange. 
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| THROW AWAY THAT CUMBERSOME RATE MANUAL 


Can you find no better use for your time than to spend the best part of 
it turning 362 pages every time you want to quote an automobile rate ? 














Compare the Simplicity of These Rates! 














The “Definite Value” Automobile Policy | 


A clearly defined policy protecting an automobile owner—indemnifying for loss by fire, theft, ex- 
plosion and other hazards. 

It is simple in language, and definite in terms—it positively fixes the value of a car, during the life of 
the policy, on a basis determined by the men who made and sold the car. 

In the event of a total loss, it pays the amount of fixed value shown in the policy contract, thereby 
avoiding any controversy in settling and paying the loss. 
;, In the event of a partial loss, it pays for the repair or replacement of all parts, to the full extent of the 
damage. 

Compare the protection and the cost of this policy with other forms of automobile insurance. 


PREMIUM RATES 


All premiums are based on list price of car. Rates quoted are for each one hundred dollars of list price. 
The rate is not increased on renewal. Freight charges and war tax may be added to amount of insurance. i 








Pleasure and Commercial Cars 


Full Cover 
Full Cover Excluding Theft 
Models Listing $2,500 or Over.............00.. $1.00 .80 cents 
Models Listing $1,000 to $2,500............... $1.50 80 cents 
Models Listing Under $1,000................. $2.00 80 cents 


Extra Equipment, Including Theft— Extra Equipment Excluding Theft— 
Twice the rate charged for car. Same rate as charged for car. 


Electric Cars—All Models 
.75 cents for fire and theft. 








Collision Insurance 


Covers all loss or damage above twenty-five dollars in 
any one accident. 

(For full cover add thirty-five dollars to all premiums.) 

Pleasure Cars 

In Cities under one hundred thousand population. 

1%% of list price $15.00 minimum premium 
In Cities over one hundred thousand population. 
2% of list price $25.00 minimum premium 
Commercial Cars 

Regardless of size of city. 

2%% of list price 


Property Damage 
Indemnity to extent of one thousand dollars for damage 
done to property of others. 


Pleasure Cars 
In Cities under one hundred thousand population. 
Ten Dollars Premium 








In Cities over one hundred thousand population. 
Fifteen Dollars Premium | 


Commercial Cars—Decline property damage. 





$30.00 minimum premium 











TERM POLICIES 


Two Years Insurance—One and three-quarter times annual rate. : 
Three Years Insurance—Two and one-half times annual rate. 


Pro rata cancellation allowed on old insurance when new car purchased 
and insured. 


Taxi Cabs, “Jitneys,” Rented, Livery, Second-Hand Cars and Dealers’ Cars 
WILL NOT BE INSURED UNDER THIS FORM OF POLICY 


THIS POLICY IS WRITTEN ONLY BY 
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THE NEW BRUNSWICK 
FIRE INSURANCE CO. 


Capital $500,000 
NEW BRUNSWICK, NEW JERSEY 








THE NEW JERSEY 
INSURANCE COMPANY 


Capital $1,000,000 


NEWARK, NEW JERSEY 
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